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NOW ADJUSTING 
CANADIAN C. & F. LOSS 


Messrs. Greer, Branson, Dameron, Cris- 
field, Nichols and La Tourette 
Doing the Work 








OVER 


INSURANCE $3,000,000 
Report of Wholesale Cancellation of 
Munition Plant Lines Exaggerated 
—How Fire Started 
The insurance on the plants of the 
Canadian Car and Foundry Company, 
which were destroyed at Kingsland, N 
J. last week was $2,326,000 on stock 
blanket form, covering stock in all lo- 
cations. In addition there were certain 
excess policies covering stock in speci- 
fic buildings of about $200,000. Also, 
there was $240,000 insurance in build- 
ings and machinery under a general 
form. It is also reported that Lloyds 

had $365,000 use and occupancy. 

Left standing are seven magazines, a 
brick high explosive heating plant and 
two small buildings at the Southeast 
side of the premises. 


There was a considerable quantity of 
finished ammunition in cars awaiting 
shipment which will probably come un- 
der the marine cover. 

Johnson & Higgins Placed Line 

The insurance was placed by Johnson 
& Higgins, and the rate on general 
ferm was 1.22. 

Following this big loss there were re- 
perts on William Street that there have 
been wholesale cancellations of war 
risks. The Eastern Underwriter is in- 
formed that these reports are greatly 
exaggerated, and that while some can- 
cellations have been made the number 
is small. There has also been consider- 
able discussion of need for higher rates, 
particularly in the “Journal of Com- 
nierce.” ; 

The Adjusters 

The loss is being handled by a com- 
mittee consisting of William J. Greer, 
of the General Adjustment Bureau; 
George R. Branson, United States Fire; 
L. C. Dameron, National; W. J. Nichols, 
North British & Mercantile; Frank i. 
Crisfield, Liverpool & London & Globe; 
and E. D. La Tourette, independent ad- 
juster, 

Because of the large size of the loss, 
it is reported that the 90 per cent. co- 
insurance clause will not have much 
bearing upon the situation. 

The loss to the treaty companies is 
large, and one of the interesting stories 


(Continued on page 20.) 
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“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE 


COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Underwriting Capacity Second to None. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 




















North British 
and Mercantile 
ee linens Ce. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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EQUITABLE LIFE 


-of IOWA 


has entered CALIFORNIA and OREGON for the 
transaction of business and is establishing a 
PACIFIC COAST DIVISION in charge of a Field 
Supervisor with authority to act for the Home 
Office in agency matters. 

Negotiations for general agencies at PORT- 
LAND—SAN FRANCISCO—LOS ANGELES and 
for other parts of this field will be made with 
men of character and ability who apply to 


H. E. ALDRICH, Supt. of Agencies, DES MOINES, IOWA 

















$3.00 a Your: Wat per Copy 


EQUITABLE LIFE ADDS 
DOUBLE INDEMNITY 


Benefit in Policies on Women, Too— 
Also Extends Income Disability 
Clause to All Forms 








ANNOUNCED AT HOT SPRINGS 
Announcement About Post-Mortem 
Dividends—Specimen Disability 
and Double Indemnity Rates 





The Equitable Life Assurance Society 
has revised its policy forms, adding 
additional benefits, including double in- 
demnity, The announcement was made 
at the convention of the Society’s gen- 
eral agents and managers in Hot 
Springs, Va., and was enthusiastically 
received. Secretary Alexander has 
mailed the following announcement to 
the agency force: 


To the Agency Force of the Equitables 

With the year 1917 the Equitable 
takes another forward step by revising 
its policy forms, adding additional bene 
fits as follows: 


1. Double Indemnity in Case of Death 
From Accident 

The applicant may select either one 
of two double indemnity clauses: 

(a) For a moderate increase in the 
premium rate, the Socfety will agree 
to pay double the face of the policy iff, 
before reaching age 60, the insured dies 
In consequence of any accident as spe 
cified in the double indemnity clause 
on the third page of the accompanying 
sample policy (“Accident” form No. 
2001). Or, 


(b) For a merely nominal Increase tn 
the premium rate, the Society will 
agree to pay without any age limit, 
double the face of the policy if the iIn- 
sured’s life is lost in consequence of an 
accident, while traveling as a passenger 
on a conveyance operated by an incor- 
porated “common carrier,” such as @ 
railroad train or steamboat, as spect- 
fied on the third page of the accom- 
panying sample policy (Travel Accident 
form, No. 2051). 


2. Extension of Disability Clause 


No change has been made in the 
waiver of premium clause, but the spe- 
cially liberal disability clause which up 
to the present time has been limited to 
income insurance, Is now extended to 
the other forms. That ts to say, not 
only will the payment of premiums be 
waived: and not only will the policy 
become payable in instalments; and 
not only will these instalments con- 
tinue in the shape of an annuity if the 
insured continues to live after the face 
of the policy has been paid, but thesa 
payments to the insured during his life- 
time will not reduce the amount pay- 
able to the beneficiary, who will receive 
the full face of the policy if payable fn 
one sum, or the stipulated income, ff 
on the life income plan. 

Note particularly that either of the Double 
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Indemnity benefits will be issued without the 
Disability Clause, but the Disability Clause 
will not be issued separately and apart from 
the Double Indemnity features. 

If the double indemnity benefit and 
this disability benefit are combined in 
one policy, the return will in certain 
cases be very large. 

Example: A man aged 35 takes an Ordinary 
Life policy for $10,000 containing the Double 
Indemnity and Disability Clauses. At the end 
of 7 years he becomes totally and permanently 
disabled. Consequently, his premiums will 
cease, and six months after proof of disability, 
the Society will pay one-tenth of his policy, 
$1,000. Five years later, after he has received 
$5,000, let us suppose that he is killed in a 
railroad accident. Then the instalments pay- 
able to him will cease, but the contract will 
mature and the Beneficiary, his widow, will re- 
ceive $20,000—double the face of the policy. 

In the case cited still more would 
be paid if the insured should live 
longer. 

For example: If he should live for 24 years 
after becoming disabled, he would receive an 
income of one-tenth of his policy per year for 
twenty-four years, ($24,000), and if he then died 
from natural causes his widow would receive 
the face of the policy, ($10,000). But if he died 
in consequence of a railroad accident she would 
receive $20,000. In the latter case the Society 
would pay in all $44,000. 

This is a very extreme case, but 
it illustrates what might possibly 
occur, 


3. Dividends; (Refunds) 


It is the general experience of life 
insurance companies that no surplus is 
earned on any policy during the first 
year. When, therefore, a dividend is 
paid at the beginning of the second 
year it is, as a rule, anticipated. It is 
paid out of future accumulations, 

All this being so, it is obvious that 
it is better underwriting practice not 
to distribute surplus until it has actu- 
ally been earned, in order that persist- 
ent policyholders shall be rewarded and 
not penalized. 

The Equitable, therefore, expects un- 
der annual dividend contracts issued 
hereafter, not to declare an annual divi- 
dend at the beginning of the second 
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year, but to declare the first dividend 
at the end of the second year, namely 
when the third annual premium falls 
due. 

While it is not stipulated in the con- 
tract, it is the intention of the Society 
to declare an extra dividend at the end 
of the 5th year, to compensate the 
policyholder for the omission of the 
dividend at the end of the first year. 

4. Post-Mortem Dividend 

After a policy has been in force for 
one full year a post-mortem dividend 
will be paid with the death claim for 
the fractional part of the last year of 
the policyholder’s life which has 
elapsed between the date on which the 
last dividend fell due, and the rate of 
the insured’s death. 

5. Double Indemnity for Women 

The double indemnity benefit will be 


incorporateu when desired in policies 
on the lives of women. The rates are 


the same as for men although our exist- 
ing rules regarding the waiver of pre- 
miums and disability privilege remain 
unchanged. 


New Form of Application 


Agents should study carefully the 
new form of application blank to be 
used hereafter, and of which a sample 
accompanies this circular. Care in fill- 
ing out this blank will greatly facili- 
tate the issuance of business. 


New Rate Book 


A new rate book containing the new 
premium rates for double. indemnity 
and disability privileges, properly ar- 
ranged in connection with the policies 
to which they relate, will be issued as 
soon as possible (about March Ist). 

In the meantime the enclosed tem- 
porary book will serve the purpose. 
This should be carefully studied as it 
is to be noted that the life income dis- 
ability rates have been reduced. 


Important Notes 

The following rules and exceptions 
are in some cases necessary because of 
the manner in which the Society’s busi- 
ness is transacted, and in other cases 
because of restrictive laws; for which 
the Equitable is not responsible, but 
which must be obeyed. 

1. The double indemnity and disabil- 
ity privileges referred to above will 
not be included in term, joint life, cor- ° 
poration or sub-standard policies. 

2. It should be noted that the double 
indemnity provisions do not increase 
the paid-up insurance or extended in- 
surance in the event of the surrender 
of the policy and subsequent death of ’ 
the insured. 

3. The new disability privilege can- 
not be included in policies issued in 
Canada, nor for the present at least in 
Wisconsin. (Because of restrictive laws 
the disability benefit is limited to the 
payment of an amount not in excess of 
the face of the policy—in ten annual 
instalments.) 

5. In the case of the Convertible pol- 
icy the double indemnity and disability ' 
privileges will apply to the face of the 
policy only—not to the _ increased 
amount if Option C* is selected. 

If Option B is selected the double in- 
cease at the end of the term stated in 
Option A. 

If Option D is selected the 40 per 
cent. reduction will apply to both the 
regular premiums for the insurance and 
the premiums for double indemnity and 
disability. 


*Re-arrangement of Conversion Options 


In the 1917 edition of the conver- 
tible policy the conversion options 
available at the end of the 5th year 
have been re-arranged as follows: 


Option A Option B 
Conversion to Conversion to 
Limited Payment Endowment. 

(Continued on page 13.) 





Premiums—New Business 


Total Premium Income ...... 
Interest Income 


Miscellaneous Income 


Death Claims 


Total Disbursements 








FRED W. FLEMING, 





Ledger Assets, January 1, 1916........ evcevee 
INCOME 


RORSWAIS cccccvccccoccccccsecess 


Policy Dividends Left With Company........... 


PE c0c6sscccdeceeatbetiecss 
Matured Endowments .......+.++eeeeeeeeees 
Dividends and Surrender Values......... 


Vice-President and Secretary 


KANSAS CITY LIFE INSURANCE COMPANY 


KANSAS CITY, MO. 
ANNUAL STATEMENT DECEMBER 31, 1916. 


$5,697,856.32 


$821,949.76 
1,976,226.36 


$2,798,176.12 
339,812.85 
159,907.95 
13,331.38 


$3,311,228.30 


$9,009,084.62 


$391,798.82 
174,672.35 
496,027.87 


TOTAL PAID POLICYHOLDERS ............4+. $1,062,499.04 

Salaries, all Officers and Home Office Employees..........++ $78,282.08 

Medical Examinations and Inspections.......e.eeceeseeeeeeees 92,247.83 

Taxes and Insurance Department Fees........+..sceeeeeeeeees 50,042.45 

Commissions, New Business and Renewals........+seecseeeee 750,522.21 
Rent, Advertising, Postage, Printing, Supplies, Furniture, 

Legal Branch Office and Miscellaneous Expense.........+. 155,619.85 


(2,189,213.46 














BOBBED. cc vcdccccncccccvsccevcctesessececcocsovcesce ° $6,819,871.16 
LEDGER ASSETS 
First Mortgage Real Estate Loans....-..e.sseeeeeseceeeenceee $4,600,952.34 
Real Estate Owned...... er 30,000.00 
Loans to Policyholders 966,658.22 
Renewal Premium Notes. 135,290.41 
Loan Secured by Collateral. 6,390.23 
Bonds and Stocks.......e.eseeee s 55,860.00 
Cash and Certificates of Deposit........ 902,988.38 
Agents’ Balances and Bills Receivable......-..... seevees 121,549.67 
Re-insurance Premiums Due From Other Companies........ 181.91 
Total Ledger Assets..............++ yodiqbuness Ceesbrveecicvecace $6,819,871.16 





Accrued Interest on 





OTHER ASSETS 


Ee TID ak sieccercsenwesreeare 

DEDUCT 

PE TOTBNOOE 6s dedcviscancscteensscesavaneens 
EE DONNER evscerectcecnrsterenicudiveexenes 


Policy Loans, Deferred and Uncollected Premiums in 
NONE Er MNREN Os set pcireaccictencaccssasunbeeeseagtssansins 38,373.35 
WE. “di nidat sted teesGhdnitennaiatsnarinintaveiancis 162,109.68 
Admitted Assets .........0.cccccccccccccececeeeeeeeceesesenenenecs $7,004,714.49 
LIABILITIES 
Pee SA TOI G Rs iis 6b cocccciostasveccass Cavccceeess ee OT eee Peet Tere $5,703,199.83 
MOPORSEG BNE Tinpeid Dent Claiaeie voc ac csciscsvcdvnccvsveccivavcicssceseve 72,862.24 
Premiums and RGterest Pete it: REVANCE 6s aeeccsseccnsesvsincesssscaseveeedes 23,336.87 






$142,246.04 
204,706.97 


$7, 166,824.17 


$119,813.18 
3,923.15 





12,316.64 
38,000.00 











PD INE So vircecercesadscesevccersepesesevetuabaetaetesaes $100,000.00 
Surplus Assigned for Annual and Deferred Policy Dividends 752,600.73 
Unassigned Surplus ............... Pe ey ae Nee See 302,398.18 
Total Admitted Surplus Assets to Protect Policy- : | 
DE AddveGuivesdedednivncusabwebensnswanevcmes dan 11,154,998.91 | 
SE ascasatsesostatadaghcuenmisbiacwantihtcasilouiietletan aici, digatiiie’, $7,004,714.49 
| 
| 
1916 NEW BUSINESS. 
Issued on Applications...... $25,679,691.00 
Old Policies Increased  .......scccccocces 44,387.50 | 
EP ENNEUN  Snedb gin sudcuscneqcvprtrwnssweeeeegacentia’ 180,050.00 | 
ate eee ee vss $25,904,128.50 
| 
Deposited with State of Missouri to Secure Policyholders................. $5,014,465.02 
Tnsurance 1m Peres. ......scccseoes Re ee ee O Ce TE Pe Te er ree ern $88,243.989.00 | 
J. B. REYNOLDS, 
President 
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Manhattan’s Surplus 
Increased $225,000 


OFFICERS THANKED FOR RECORD 
SHOWING MADE DURING 1916 
Total Admitted Assets $19,765,094—Set 
Aside $55,000 as Asset Fluctua- 
tion Fund 


Taking the report of the New York 
Insurance Department’s recent exam- 
ination as a basis, the Manhattan Life 
earned a greater rate of interest and 
made a gratifying increase in surplus, 
though it paid out during the year over 
$127,000 in dividends of all kinds. The 
Ccmpany marked down assets of $17,- 
000, in addition to the amount marked 
off by the New York Department in its 
1915 examination. The total mark-off 
as given in the disbursement column 
is greater than $1,400,000, yet the gen- 
eral surplus of the Company increased 
$225,000 for the year, 
further set aside $50,000 as an asset 
fluctuation and general contingency 
fund. 

Its paid for basis statement on 
vary 1, 1917, follows: 


Jan- 


Admitted Assets 





Bonds and_ stocks 
Bonds and mortgage .....cccccrccee 
MOOl CORRES  6o.ndcivcdecsscaverrscovess 


4,389,791.98 
506,858.42 


Loans and liens on policies......... 
Cash in banks and on hand...... ‘ne 


Premiums deferred and in course of 

COllection  wcsccccsseces rere pees 159,272.41 
Interest and rents due and accrued 

and all other assets........cccees 422,483.06 

Total admitted assets ............ $19,765,094.57 

Liabilities 
Policy reserve (as computed by the 

New York Insurance Depart- 

PEED fb ec abdaredarnccerrhetcsesoe . + -$18,784,284.00 
Reserve for supplementary con- 

SUNS. . nivakavidiccsessdcatsacbaveense 116,877.00 
Policy claims awaiting proof........ 130,685.50 
Premiums, interest and rent paid in 

SEM acvicassehhotudesneneedbeerss 104,471.51 
Dividends due policyholders ....... 16,281.29 
Federal and State taxes payable 

Mi HEN .dchiewatkencuikedsnreahenupiae 33,000.00 
ee 44,529.69 
Capital stock and surplus........... 534,965.58 

TOtal TARE ac cissvccecsccensasd $19,765 ,094.57 


Board Thanks Officers 

At a meeting of the board of directors 
of the Company on January 9th a 
resolution was adopted congratulating 
and thanking the officers of the Com- 
pany on the showing made during the 
year. 

The developments with the Manhattan 
Life leading up to 1916 can be summed 
uy briefly. At the outbreak of the war 
tlhe country experienced financial de- 
rression which caused some railroads 
to go into the hands of receivers and 
sent realty values down. The Company 
had owned four sets of bonds which 
were affected by receiverships and had 
itself marked off $400,000 because of de- 
preciation of the bonds. This was fol- 


and the Company 


lowed by the marking off of $1,066,000 
in realty valuations at the time of the 
examination of the Company by the 
New York Department,— at which time, 
the end of December, 1915—real estate 
values in New York were lower than 
they had been in years. 


The Company entered upon 1916 with 
the determination to curtail expenses 
it: every possible way. Business was 
handled conservatively, no attempt be- 
ing made to expand but, on the other 
hand, unsatisfactory agencies had their 
contracts cancelled. In other words, 
the aim of the Company during 1916 
was to take care of its business and 
build up carefully and surely. The mor- 
tality during the year was about nor- 
mal, 77 per cent., and interest earnings 
increased. As a result the Company 
was able to show, after setting aside 
$55,000 as an asset fluctuation fund, an 
increase of $225,000 in the General Sur- 
plus of the Company. 





POLICYHOLDERS’ COMMITTEE 
One of Eight to Be Appointed By 
Insurance Federation of 
New York 


Eight committees are to be appointed 
by the Insurance Federation of New 
York, which is determined to take a 
pesition in the front rank of insurance 
federations. One of these will be a pol- 
icyholders’ committee, consisting of 
prominent insured. 

On Friday the Massachusetts Federa- 
tion will be formed at a meeting in 
Boston, which will be addressed by 
Mark T. McKee and W. G. Curtis. 


PHELPS A DELEGATE 

Albany, Jan. 16.—At the meeting of 
the executive committee of the Capital 
District Life Underwriters’ Association, 
Manager Phelps, of the Travelers, was 
designated as the delegate of the As- 
sociation to attend the meeting of the 
executive committee of the National 
Association to be held in Washington 
next month. It was decided to hold 
the next meeting on the 29th, which 
will be devoted to talks by local men. 
C. R. Tripp, chairman of the entertain- 
ment committee, announced that Pro- 
fessor Huebner, of the University of 
Pennsylvania, would be the speaker at 
the February meeting, which will be 
the last of the season. 


GETS WESTERN MASSACHUSETTS 

Albany, Jan. 16.—C. R. Tripp, general 
agent in Albany for the Fidelity Mu- 
tual Life, has had Western Massachu- 
setts added to his territory and he has 
already planted an agency at Pittsfield 
and plans to open an office at Spring- 
field next week. 


SOUTH AMERICAN NOTE 
On December 31, 1916, the Equitable 
Life discontinued the issuance of new 
business in Argentina, Chili, South 
Africa and Spain. 


Boston General Agents 
Discuss 1916 Results 


GROAT’S 





F. E. DE GENERAL 
AGENCY PAID FOR $4,000,000 
A. H. Curtis General Agency Had 
$3,200,000 Year—Types of 
Insurance 


The “Standard” of Boston in its cur- 
rent issue gave Boston general agency 
results in part, as follows: 


Frank J. Hammer and Vernon B. 
Swett, general agents Provident Life 
& Trust: “Our largest year, with a 


considerable percentage in long endow- 
ments and limited payment long en- 
dowments.” 


Charles H, Flood, New England Mu- 
tual’s home office agency: 

We are glad to report that the home office 
agency ranked No, 1 in last year’s work, with 
the largest paid-for business ever written in 
one year by any agency of the company. It 
is pleasing to note that this result was achieved 


by the combined efforts of all working for 
the same end, 

To show the high standing of the company in 
its home State; of the total of $44,169,000 new 


business paid-for, $6,645,000 was on residents of 
Massachusetts. 


Alex. S. Browne, inspector of agencies 
of the Northeastern Department of the 
New York Life: 


The department results in 1916 make it the 
most prosperous year we have ever experi 
enced. The total new insurance written was 
$20,720,000, of which $14,322,000 was paid-for. 


rhis was over $3,500,000 more than we paid for 


in the department in 1915. 
The standing of each Branch Office is as 
follows: 
Paid Ahead of 
Business Allotment 
New England Branch ..... $6,628,999 $1,678,000 


Old Colony  wsccccscvcccssces f 2,435,689 585,689 
Western Massachusetts . 2,027,072 477 ,072 
DS cxnaneesateadasseseeses 1,694,445 244,445 
rer rrr re 852,630 2,630 


Rhode Island 683,763 — 266,763 


Elmer E. Silver, general 


Union Central Life: 


manager, 


My agency, which covers Massachusetts East 
of Worcester County, paid for a little over 
$2,800,000, which was about 33 1-3 per cent, in 
crease over the business of the previous year. 
Very little term insurance was written; there 
fore from amount, kind, ete., last year was the 
most successful year of this agency. 

The company reports paid-for business for 
the month of December of nearly $10,000,000, 
which makes the total for the year about $75, 


000,000, not including revivals and policy addi- 
tions; this was an nearly $14,000, 
000 over the previous year. 

A. H. Curtis, general agent, New Eng- 
land Mutual Life: 


paid for $3,200,000 of business dur 


increase ol 


My agency 


ing 1916, an increase of more than $100,000 over 
1915, this in face of the fact that I have been 
absent from the office, through sickness, for 
more than ten weeks, and have made several 
changes in my force, 

One of our men wrote $337,000 of business, 
his premiums averaging more than $40 on the 
thousand, There has been a predominance of 
straight life and installment insurance, with 
good sized premiums. 

Frank Chester Mann, manager for 
Massachusetts for The Prudential: 

This office paid for nearly $2,000,000 of new 
business in the year just closed; a substan 
tial increase over 1915. We wrote more busi 
ness during the first ten months of 1916 than 
in the entire year of 1915. The whole life 


plan has predominated, there being considerable 
less term insurance than ever before. 

Floyd BE. De Groat, 
Mutual Benefit Life: 

I will say that the total paid-for business 
of the Boston office for 1916 is a little in ex- 
cess of $4,000,000 representing an increase of 
$1,400,000 over 1915. There is a correspondin 
increase in the number of policies oceaie pai 
for, and in the amount of new premiums. The 
amount of Five Year Convertible Term Insur- 
ance, less conversions, represents about three 
and one-half per cent. of the total insurance 
paid for. 

Frank H. Stratton, 
Equitable Life: 


It has ‘been my best year, my personal paid- 
for business for 1916 was approximately $800,- 
000, an increase of about $200,000 over my last 


general agent, 


general agent 


year’s business. Of this figure, income bonds 
comprise about $300,000. All of this was high 
grade business, there being only $10,000 of 
term insurance, Premiums have averaged bet- 


ter than $50 on the thousand. 
W. T. Trull, manager in Eastern 
Massachusetts for the Aetna Life: 


We have had the most successful year in the 
history of our life department, showing approx- 


imately 100 per cent. increase over the business 
of last year. Our new policy forms—the one 
year term, yearly renewable term for life, 
progressive 20 year endowment, accumulative 
term, etc., have been instrumental in our suc- 
cess. We have also shown a normal increase 
in all other departments. 


J. Everett Hicks, manager Massachu- 
setts department of Union Mutual Life: 

The year of 1916 has been the most prosper- 
ous in the history of the present agency or- 
ganization. Our written and paid-for business 
shows a substantial increase over 1915. We 
wrote a large percentage of monthly income 
insurance, 

John §S. Cranston, general agent, Con- 
necticut Mutual Life: 

During 1916 we have written $1,500,000 of in- 
surance, good increase over the preceding 
year. A large percentage of this business was 
written under the endowment plan. Our lib- 
eral disability benefits have been of much 
value to our agents, 

W. G. Williams, general agent, State 
Mutual Life: 

Last year this agency wrote $1,750,000 of new 
business, making it the most prosperous year 
in the agency's history, We show an increase 
over 1915 of $354,000, or about 3 per cent. The 
company as a whole made an increase in writ- 
ten business of $5,556,000 

Haven & Fish, managers, Phoenix Mu- 
tual Life: 


The written and paid-for business of 1916 
makes it the best year in the history of our 
agency, the amount written being more than 
double that of 1915. Our liberal disability ben- 
efits have played an important part in the 
year’s business. All of this business has been 
written under the new rules by which no 


included 
Ferguson, general agent State 


brokerage is 

S.: = 
Mutual: 

This office has experienced in 1916 the best 
year in its history, showing an increase in 
written business over the preceding year of 
$114,000. The ordinary and twenty-payment 
forms have comprised the larger part of our 
business. We look forward to 1917 with con- 
fidence in its success 

Plympton & Bunting, general agents 
Penn Mutual Life: 

The written business of this office for 1916 
was $4,500,000, of which $4,200,000 was paid for. 
This is an increase over last year of approxi- 
mately $750,000. We believe the prospects for 
1917 to be extremely bright. 


HOTCHKISS TO SPEAK 
William H. Hotchkiss, Ex-Superin- 
tendent of Insurance of New York State 
will address the members of the Insur- 
ance Society of New York on Tuesday, 
February 20th on “State Insurance.” 
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Now Writes Group Insurance 
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The policy is planned to give Strong-as-Gibraltar-Protection at low 


cost, with up-to-date-features, such as annual dividends, payment of 
policy during life for total disability, and arrangments for military service. 
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H. A. BRAY MAKES PROTEST 





Accuses Philadelphia Association of 
Bad Faiti in Its Preferential 
- List Advertisement 





The advertisement of the Philadel- 
phia Life Underwriters’ Association of 
a preferential list of insurance com- 
panies, in which the names of half a 
dozen prominent companies were ex- 
cluded, is still causing a great deal of 
talk throughout Pennsylvania. The fol- 
lowing letter has been sent to Presi- 
dent Mosier, of the ass0ciation, by 
Henry A. Bray, general agent of the 
Massachusetts Mutual Life: 

Dear Sir: 

At one of the meetings of the 
association last year, subscriptions 
were solicited to a fund to be used 
for advertisement purposes of the 
Philadelphia Association, in a cam- 
paign of Institutional Advertising, 
which was to be strictly non-com- 
petitive and non-partisan, in which 
the names of the various life in- 
surance companies were not to be 
mentioned. 

I contributed to this fund and 
now find that an advertisement 
has only recently appeared in sev- 
eral of the Philadelphia newspa- 
pers, under the heading of “Safety 
First,” which lists by name a num- 
ber of reliabie companies, and from 
which list someone has taken care 
to omit the name of the Massachu- 
setts Mutual Life Insurance Com- 
pany. 

I wish to protest against the as- 
sociation having broken faith with 
its members by publishing this ad- 
vertisement and to ask that you, as 
president of the association, deter- 
mine who is responsible for the ac- 
tion and advise me as to what steps 
you contemplate taking to set the 
matter right. 


HENRY A. BRAY, General Agent. 


“ROUGH NOTES” CHANGE 
To Be Directed By Nat’l Underwriter 
Company’s Organization—Irving 
Williams to Continue as Editor 

The National Underwriter Company, 
publishers, Chicago, has purchased 
“Rough Notes.” In an announcement 
the company says in part: 

“Following the death of the late Dr. 
H. C. Martin, founder of ‘Rough Notes’ 
and of the Rough Notes Company, and 
the sale of the stock held by him and 
his family, a working arrangement has 
been entered into by The Rough Notes 
Company and The National Underwrit- 
er Company, insurance publishers, by 
which they will virtually hereafter be 
under the same management. 

“The Rough Notes Company will con- 
tinue as at present with office and 
menufacturing plant at Indianapolis, 
and will also become the publishing, 
printing and manufacturing plant for 
many of the publications of The Na- 


‘tional Underwriter Company. 


“The considerable supply department 
of The National Underwriter Company 
will be moved to Indianapolis and 
merged with that of The Rough Notes 
Cempany. The combined department 
will ‘be in charge of George E. Gill, 
formerly associate manager of The 
Western Underwriter Company at Cin- 
cinnati, who returns to Indianapolis. 


“The Rough Notes Company will, 
therefore, continue its own publica- 
tions and supplies, and will virtually 
become also the manufacturing plant 
fo. The National Underwriter Com- 
pany. 

“‘Rough Notes,’ the publication, will 
be in editorial charge of Irving Wil- 
liams, who has been the active editor 
for some years and will now succeed 
Dr. Martin as editor of the paper. Mr. 
Williams will also be vice-president of 
The Rough Notes Company, and will 
be in charge of Indianapolis plant.” 


$70,000,000 FOR 1917 





Pledge of General Agents of Bankers 
Life of Des Moines—Bacon 
1916 Leader 





The General Agents Club of the 
Bankers Life of Des Moines, pledged 
$70,000,000 of business for 1917 at the 
close of its second annual conference 
in Des Moines. The writing of $70,000,- 
000 of business will now be the fixed 
aim of the year for the entire field 
ferce. A year ago the same club 
pledged $50,000,000 and at the end of 
the year the members had exceeded 
their pledge. The result is that the 
Bankers Life Company has written far 
in excess of $150,000,000 of legal reserve 
business in the last five years. 

The leading general agencies of the 
Cempany for the year 1916 were an- 
nounced at the meeting. That of Wil- 
liam Bacon, Dallas, was first on the en- 
tire list with over $6,000,000 of business 
and that Cherry & Cherry at San An- 
tonio second with nearly $5,000,000 for 
the year. The eighteen million-dollar 
agencies, together with the amounts 
written by each, are as follows: Wil- 
liam Bacon, Dallas, $6,287,000; Cherry 
& Cherry, San Antonio, $4,703,110; C. 
A Reed, Los Angeles, $3,879,100; T. P. 
Rogers, Cedar Rapids, $3, 674,325; Min- 
shall & Bell, Columbus, $3,153,850; A. 
I’. Smith, San Francisco, $2,346,550; C. 
H Rosenbaum, Des Moines, $2,044,955; 
kK. Storer, Indianapolis, $1,800,350; J. 
W. Strong, Detroit, $1,623,500; E. Dwig- 
gins, Milwaukee, $1,564,000; T. M. Wat- 
lington, Oklahoma City, $1,447,797; De 
Forest Bowman, Chicago, $1,4319,150; 
Clark & Murrell, Pittsburgh, $1,315,500; 
G R. Craft, Cleveland, $1,142,100; T. D 
Samuels, Kentucky, $1,116,782; J. W. 
Hogan, Wisconsin, $1,092,700; E. K. 
Pentz, Kansas, $1,009,750; A. T. Kirk, 
Butte, $1,004,500. 


The Sun Life Insurance Company 
has a six-story building in Baltimore. 


ADOPTS DOUBLE INDEMNITY 





Action of Germania Life—Company 
Wrote $6,000,000 More in 1916 
Than in 1915 

The Germania Life, which announced 
last month its new Income Endowment 
Policy and the extension of its Free 
Health Service to all new policyholders, 
now’ announces a double indemnity 
clause which provides for the payment 
of double the face of the policy in case 
o* the death of the insured as a re sult 
of an accident of any kind. 

The new business paid for by the 

Ccmpany’s Agencies in 1916 is nearly 
$6,000,000 in excess of the amount 
paid for by them in 1915. 
: Among the important additions to its 
field force effective in January are 
Harry Isgrig, as manager at C incinnati, 
and David J. Beck, as manager at Buf- 
falo, IN. Y. Mr. Isgrig was formerly a 
large producer in Indiana. 


CHARLES N. SEIDLITZ DEAD 

Charles N. Seidlitz, manager of the 
Kansas City agency of the Mutual Life 
of New York since 1901, died in that 
city last Sunday night, having suffered 
a stroke of apoplexy on Saturday after 
several years of failing health. Mr. 
Seidlitz had been with the Mutual Life 
continuously since first entering the 
life insurance business in 1899 as an 
agent at Kansas City, that city then 
being under the supervision‘of the St. 
Louis general agency. He was one of 
the Company’s most esteemed man- 
agers. His successor has not yet been 
named. 


The Knight Life Insurance Company 
has been incorporated in Pittsburgh, 
with $200,000 capital. 





FINANCIAL 


STATEMENT 











and decrease 








DETROIT, MICHIGAN 


ASSETS 


First Mortgage Securities (All on improved 


December 


income bearing real estate)............. ¢ $1,006,669.99 
Premium Loans (of which none is for first 
ND oo We winna soa oad water elec 17,938.41 
Policy Loans on this Company’s policies as 
NEES en i mira 112,409.61 
I 2s ig, igg wekrblaasck a ean Oe aaa eae 34,689.04 
er ear eee 4,438.73 
Interest due and accrued................00. 22,745.02 
Net amount of deferred and uncollected pre- 
miums (reserve charged in liabilities)..... 19,786.91 
DUPMSUNOO GUE PURCMPOS. 2.2.0 ccvecccccveces 10,016.15 
cad via ace Vawaaaeeede¥ ene 6,631.53 
Due from other Companies on re-insurance. . 1,450.00 
ee el case webie.e pede eld $1,236,775.39 
Deduct assets not admitted................. 19,275.71 
Net admitted assets (consisting entirely of 
SE ee ee are ea ee ae eae $1,217,499.68 
Paid for assurance written during 1916 (net).......... 





ORTHERN ASSURANCE COMPANY | 


CLARENCE L. AYRES, President | 


30th, 1916 








LIABILITIES 
Reserve (Michigan Standard) 
including disability reserve... .$1,083,240.53 
Less re-insurance reserve...... 24,030.22 $1,059,210.31 
Deferred annuities not yet due............... 9,910.35 
Death Claims unpaid (proofs not received)... 7,500.00 
Premiums paid in advance.............22s. 867.96 
Present value of deferred life annuities...... 3,213.85 
Reserve for unpaid Agency expenses........ 907.94 
Reserve for re-insurance premiums......... 1,548.26 
ee ii doesn Kush ses ak aman cA 2,490.57 
CE TEE sicrcourscede sane $100,000.00 
Net admitted surplus.......... 31,850.44 131,850.44 
$1,217,499.68 | 
GAINS DURING THE YEAR 1916 | 
ee rn eee ee ee 21.22% | 
Gain in reserve protection of policy holders.................. 23.00% 
Gain in net surplus protection of policy holders............... 93.00% 
Gain in paid-for assurance in force.............ccccccccceces 12.49% 


Assurance terminated during the year from all causes, including death, expirity, surrender, lapse 


SHEESH SSCOSHSOSE SSS OHSRESP SOS HHCHOHCSSECHCHOHOCHHSECOC SCO CSS OB CCD EDECO 


Net gain in paid-for assurance in force............. See olcaiicis arian dk asta ig le ea Te Tada eee 1,522,083.00 
Pee ES FUl UCD SUNOOUNED UNE. DOE. osc ciei ccc cic occ cen cvesvecsevdescocesesoaesee 12,185,019.00 
ND RENIN CE ND cass a a ca nnseln ons 6/000 4168 0-0, ein Soe Cea ee own ee sais ee meee eee 707,102.00 
Of the assurance in force at the beginning of the year, the termination from all causes was only..... 10.75% 
The termination from lapses was only..... EES TRAY oe ae AE ie eR Rie ae ere eee femneen 6.97% 


Fair and equitable policy contracts, and correct methods in selling them, make satisfied policyholders, and this | 
combination makes persistent business, all of which makes for valuable agency connections. | 
| 
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Prudential Breaks Record With Gain 
of $283,000,000 in Insurance in Force 


President Dryden Reads Annual Report to Field Men from All Parts of Country— 
Nearly 15,000,000 Policy-Holders—Prudential Paid 


Newark, Jan, 17.—The Prudential In- 
surance (Company of America made a 
gain of $2838,000,000 in insurance in 
force in 1916, which breaks all records 
for such gains. When the figures were 
read by President Dryden at the con- 
ference of Prudential field representa- 
tives here this week in the crowded as- 
sembly room of the Prudential Build- 
ing the men present cheered for fully a 
minute. 

The statement also made that 
the Company had paid for $591,000,000 
of life insurance during the year. He 
also stated his Company has 15,000,000 
policyholders. President Dryden’s re- 
port was of the forty-first annual figures 
of the Company. 

First Meeting of the Kind in Thirteen 
Years 

It was the first time in thirteen years 
that The Prudential has called its men 
in from all parts of the United States 
and Canada for a general conference 
with the home office, and the sessions 
lasted three days. The social features 
were not neglected as there were a num- 
ber of lunches and banquets and a 
trip to the Hippodrome. At a banquet 
in the Hotel Biltmore Walter E. Edge, 
Governor of New Jersey; Superintend- 
ents Phillips and La Monte, of New 
York and New Jersey; Richard V. 
Lindabury, general counsel of the Com- 
pany; and Austen Colgate, trustee for 
Prudential policyholders spoke. 

Superintendents Speak 

Following President Dryden’s annual 
address vice-presidents and other of- 
ficers of the Company addressed the 
representatives. On Wednesday morn- 
ing the following addresses were made: 

Conservation of Men, Superintendent 
T. J. Stewart, New York. 


was 


Conservation of Business, E. T. Pape, 
Utica. 
District Management. Discussion 


opened by A. C. Grant, Milwaukee. 

Selection and Training of Assistant 
Superintendents. Discussion opened by 
W. T. Nuttall, Dayton. 

Below Average Men. 
F. B. Reilly, Brooklyn. 

Four leading district superintendents 
also spoke: Messrs, Joyce, Buffalo; 
Riker, Newark; Long, Washington, Pa.; 
and Scott, Detroit. 

President Dryden’s Address 

President Dryden’s address follows, 
in part: 

“In every respect the year 1916 was 
the greatest in The Prudential’s history. 
All preceding achievements were sur- 
passed, and‘so far as I have been able 
to ascertain, ours is the greatest gain 
in insurance in force ever made by a 
life insurance company in 
months! 


Superintendent 


twelve 


“I know that every man here has won 
his present position with the Company 
by sheer ability. Therefore, as I look 
into ‘your faces and realize that you 
have gathered from far and near, from 


for $591,784,000 Last Year 


the North and the East, from the South 
and the West, for information and in- 
spiration to carry you and your asso- 
ciates to still greater achievements in 
the future, I overwhelmed to find 
words to adequately express to you the 
warmth of our We hail you 

We you as fellow- 
We 


am 


welcome. 


as leaders. receive 


workers. welcome you as friends. 





FORREST F. DRYDEN 


It is good to get together again. It is 
good to look into each other’s eyes, to 
strike each other’s hands, and 


‘that all 


to know 
is well.’ 

Gains 
“So inspiring are the facts and figures 


that tell the wonderful story of The 
Prudential for 1916, that I must not 
longer delay bringing them to your 
attention: 


Paid for insurance (new 
business and revivals) .$591,784,000 
Gain in insurance in 


ee re eee $282,915,000 
Actual Industrial In- 

DE eakw des iw ares ¥ 103,600 
Gain over 1915 ........ $ 18,500 
Collection per cent. .. 100,19 
Gain in assets ........ $ 42,247,000 
Gain in income........ $ 8,822,500 
Paid for ordinary of the 

industrial men the 

greatest in the Com- 


pany’s experience .... 
Lower arrears than at 
the end of 1915 ...... 
Higher advance pay- 
ments than at the end 
ee 
Reduction in 
(policies) 323,340 


28% per cent. of these 
policies had been in 
force five years or 
NE Nib ah tare chsa tock iwi oe 
Number of policies re- 
eee Aree 443,927 
Per cent. of possible 
ee 31 


Impiovement in persist- 
ency of new business 
over 2% per cent. 

Lowest industrial  ex- 
pense rate in the Com- 
pany’s history ....... 

Greatest average earn- 
ings per man for the 
entire field force 


“So steady was the production, and 
so alive to their opportunities were our 
field organization, that the Company did 
not call for a single special week dur- 
ing the year. 

Changes in Thirteen Years 


“Since our last convention at the 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








home office thirteen years ago, many 
changes have taken place, much water 
has ‘passed through the mill. Some of 
those who gathered with us have gone 
to their reward, but their names are 
written large on Prudential history, and 
their memory is sweet and dear to us. 
Many whose faces were seen at that 
time and are familiar to us all, are, to 
our great joy, here today, full of 
strength and vigor, with years of honor 
able and successful service to their 
credit, and the years that have passed 
have but made deeper and stronger the 
ties that bind us together in a common 
cause, We bid a cordial welcome to 
those who are with us for the first 
time, and hope that the years to come 


may hold for them much of happiness 
and prosperity. 
“In 1903 The Prudential stood sixth 


in the world as to the amount of insur- 
ance in force. At the end of 1916 the 
Company stands second! 
Contract Changes 

“In 1903 the Company issued but one 
form of industrial policy, the whole life. 
We now sell whole life, twenty payment 
life, twenty year endowment, and week- 
ly income policies Every new policy 
put out by The Prudential since 1903 
has shown a distinct advance in the 
point of liberality, and in many in 
stances the extra benefits and conces- 
sions were made retroactive 

“The Prudential originated the 
ly income policy. The Prudential orig 
inated the monthly income policy. The 
Prudential was the first Company to ap 
ply the disability feature to an indus 
trial policy. If imitation is the sincer 
est flattery, then we have been flattered, 
for our example was followed by other 
industrial companies, both at home and 
abroad. 


week 


Mutualization 
“In 1915 the Company was mutual 
ized, During 1916 we, for the first time, 


paid mutualization dividends, The sum 
paid on non-participating business only 
during 1916, plus the sum set aside for 
payment during 1917, amounts to more 
than $8,750,000 These payments are 
the result of mutualization, and are not 
called for by the policy contracts. 
Average Debits 

“Since 1903 the 
agent has increased 1.8 times 
average weekly earnings of 
have increased about 62 per cent 
average weekly earnings of the 
ant superintendents have increased 
about 39 per cent. and the average week 
ly earnings of the superintendents have 
increased about 48 per cent 

“The Prudential Old Guard 
ship, industrial staff, 1903, 
1916, 31 per cent. 

“Our increased confidence in the in 
tegrity and ability of the agency staff 
of the Company (brought about by years 
of experience) is demonstrated by the 
fact that since 1903 we have liberalized 
our practice as follows: 


average debit per 
The 
agents 

The 


assist 


the 


member 
17 per cent.; 


How Policies Have Been Liberalized 
1. By 
tification 
risk in 
ination, 
2. By requiring 
spections of debits 
3. By giving them 
adjust claims 
4. By giving 
pay dividends 


“We fee] that our action in these re 
spects has enhanced the agent's pres- 
tige with the policyholders and the pub- 
lic, and has given him many added op- 
portunities of writing business and 
thereby largely augmenting his income. 

“In 1903 no special provisions were 
made for The Prudentia) organization. 
To-day we grant service disability, serv- 
ice retirement allowance and staff in 
surance. These provisions during 1916 
involved the payment of $252,000 to the 
field and home office staffs. 

The 1916 Statement 
“If I have not already burdened you 


the agent’s cer 
character of a 
medical exam- 


accepting 
as to the 
place of a 
less frequent in- 


permission to 


them 
to oul 


permission to 
policyholders 
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too much, I should like right here to 
give you some of the figures that will 
appear in the Company’s annual state- 
ment of December 31, 1916: 
Number of policies in 
NA ree 14,933,000 
Insurance in force... .$3,093,000,000 
Total payments to pol- 
icyholders since or- 
ganization ......... $ 428,000,000 
Including amount not 
called for by the 
contracts, of over...$ 28,750,000 
Total payments to pol 
icyholders since or- 


ganization, plus 
amount held for 
their security ...... $ 858,000,000 


“You have to-day listened to a state- 
ment that tells the story of forty-one 
years of honorable endeavor and un- 
excelled accomplishments, accomplish- 
ments made possible by a strict adher- 
ence to the policies of the founder of 
the Company, So wonderfully have they 
stood the test of time and practice, that 
we can do no better than here and now 
pledge our faith to their continuance, 
as long as we have a word that carries 
weight in the councils of The Pruden- 
tial, 

Industrial Increase 


“And now the time has come for us 
to face the task that lies before us for 
the year just beginning, bearing in mind 
that it is the policy of The Prudential 
to each year beat its own best record. 
That we are well started you will real- 
ize, when 1 tell you that for the first 
week of the year 1917 our increase was 
$10,344; our industrial issue was over 
94,100 policies, the largest single week's 
issue in the history of the Company by 
over &,000; 

“We will have fifty-three Mondays, or 
days of issue, during 1917, in which to 
do our work, and to my mind it lines up 
somewhat as follows: 

1. A larger industrial increase 

than in 1916. 

2, A larger number of revivals 

than in 1916. 

3. A less number of lapses than 

in 1916. 

4. Higher cash collections than 

in 1916. ; 

5. A larger ordinary record than 
in 1916, 

6. Lower lapse rate in ordinary. 

7. Less not-takens in ordinary. 

8. Every district to make its al- 
lotment, industrial and ordinary. 

9. More assistant superintendents. 

10. More agents to be trained to 
become assistant superintendents, 


Task Before Agents 


“How is this task we have set for 


‘ourselves to be accomplished? 


“Straight canvass 

“Individual improvement weeks. 

“Individualize, both as to assistant 
superintendents and agents. 

“Encourage every man in your dis- 
trict, especially help the under-average 
man, 

“Thoroughly educate the new man 
and see that he geis a fair start by un- 
derstanding the policies he has to sell, 
and that he sees the great opportuni- 
ties both for income and promotion, that 
are open to successful men in the serv- 
ice of The Prudential. 

“Evolve a system of following lapses. 

“See that the agent understands mu- 
tualization dividends, the percentage 
they bear to the annual payment made 
by the policyholder, and that he can 
explain them intelligently to the insur- 
ing public. 

“Educate your force to the value of 
cash collections, so that they can diplo- 
matically show the policyholder the 
value of keeping his premiums well 
paid up. 

“Keep before every man the Com- 
pany’s standard of $1,500 ordinary each 
week from every agent. 

“Canvass thoroughly and frequently 
the ordinary debit; 65 to 70 per cent. 
of the ordinary premiums are collected 
at the district offices, Give your force 
a greater opportunity to write ordinary 


by seeing that this percentage is re- 

duced and that they—the agents—have 

more opportunity to come in contact 

with the ordinary policyholders, 
Lapse Rate 

“As to the ordinary lapse rate and the 
percentage of not-takens, it is sufficient 
to call your attention to the fact that 
the lapse rate for the industrial staff 
is 5% per cent., for the ordinary agen- 
cies, 2.18 per cent. Not-takens, indus- 
trial, 13 1-3 per cent; ordinary agencies, 
9.8 per cent. Loss in commissions, as 
compared with ordinary agencies, 
$50,000. 

“It may interest you to know that in 
setting the district allotments for 1917 
the figures were fixed not upon the won- 
derful record of 1916, to which I have 
already had the pleasure of calling your 
attention, but as a slight advance over 
the allotment figures of 1916. If the $10,- 
344 of increase for the first week of 
1917 is any indication, and I believe it 
is, I think I know what you will do 
with the 1917 allotments. In other 
words, this is to be a year of efficiency, 
conservation, progress,” 

“Let me tell you briefly of the growth 
of The Prudential during those years, 
and a few of the things that the Com- 
pany has done: 


Payments to policyholders .......600.eeeeeeeeees 
New business of the year.......-sccscccscereeces 
Gain in debit for the year.......cccscseseesesees 
Gain in ordinary insurance in force for the year. 
Gain in insurance in force for the year.......+. 
Total number of policies in force..........e.eeee 
Ordinary insurance in fOrc€....-ccceeeeeeeeeeeeee 
Total insurance in force.........cccccccesecceree 
Admitted assets .........+- Lakh ae anlaeeeoet nee 
PRECIO civcccinvicces s0wesnenet 0b enebikese0ndeedesb6eesn 


A SURPRISING DECISION 


Oklahoma Court Says “Temporary Ail- 
ment,” Not Stated in Application, 
Doesn’t Void Policy 


In the Supreme Court of Oklahoma, 
a life company denied liability, alleging 
false statements in the application, it 
appearing that although the insured 
had stated in his application that he 
had no kidney disease, in fact he had 
been medically treated for such a com- 
plaint. The evidence of various physi- 
cians was conflicting as to the serious- 
ness of his disease, some contending 
that it was fatal and others that he was 
in ordinary health. 

The Court said that it did not think 
that a temporary ailment of the kidneys 
or other bodily organs could be con- 
sidered a disease within the contempla- 
tion of the parties to the contract, and 
ac the jury found the insured to have 
been suffering “only from a temporary 
disease,’ a recovery for the wife was 
accordingly allowed.—National vs. Owen 
161 Pac. pg. 178. 

(Reported by George F. Kaiser, N. Y.) 


1903 1916 Increased 
$11,544,000 $47,278,000 4% times 
293,208,000 591,783,000 over 2 times 

44,939 103,607 2 1-3 times 
65,759,000 126,341,000 almost 2 times 
129,230,000 282,915,000 more than twice 

5,547,000 14,933,000 2.7 times 
317,322,000 1,241,000,000 nearly 4 times 
931,258,000 3,093,000,000 3 1-3 times 
72,712,000 430,000,000 increased 6 times 
39,025,000 119,626,000 over 3 times 





MISSOURI STATE LIFE 





Net Increase of $22,318,886 in Insur- 
ance in Force—Issued Nearly 
$40,000,000 in 1916 
The Missouri State Life’s exhibit of 

policies on paid-for basis follows: 
Ins. in force Dec. 
eo ar 
Issued dur. 1916.$39,550,325 
Revived and inc. 
during 1916 


$106,880,393 


1,868,118 


Gross inc.....$41,418,443 


Terminated ....$19,099,557 

oe re $22,318,886 
Ins. in force Dec. 

oe. ere $129,199,279 


The Niagara Life Insurance Company 
of Buffalo, N. Y., will increase its capi- 
tal from $150,000 to $250,000. 


WELLS AGENCY MEETING 
The annual meeting of the Graham 
C Wells Agency of the Provident L. 
& T., Pittsburgh, was one of unusual 
interest, instructive addresses being de- 
livered by Louis Paret, of the New 
Jersey Agency; Segourney Mellor, New 
York Agency, and Thomas jR. Hill, 
Superintendent of Agencies from the 
home office. 


TRENTON CHANGE 
Charles & Bullock has associated 
himself with Charles K. Hammitt, gen- 
eral agent of the Northwestern Mutual 
Life, Trenton, N. J. Mr. Bullock has 
been in the life insurance business for 
twelve years. 


Montana Life Outlook 
The Montana Life issued and paid 
for in the year 1916, $6,098,000, and has 
in force $16,010,000. “Things look good 
for 1917 and we will probably issue 
seven millions of insurance the coming 
year,” says Secretary J. M. Miller. 





INSURANCE 
COMPANY 


HARTFORD, 





THE TRAVELERS 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE L 


4) INDEMNITY 


COMPANY 
CONNECTICUT 


ARGEST INCOME. 








Nimick Again Heads 
Pittsburgh we So 


Prominent Banker Was First President 


of Company—Names of Other 
Officers Elected 


W. Howard Nimick, the first presi- 
dent of the Pittsburgh Life & Trust, 
has again been elected president of the 
Company. He comes of an old and 
well known Pittsburgh  family—his 
father, Alexander Nimick, having been 
an iron manufacturer and banker, a 
member of the firm of Singer & Nimick 
Co., and Phillips, Nimick & Co., iron 
manufacturers, of Nimick & Co., meta] 
brokers, and president of the First Na- 
tional Bank of Pittsburgh, back in the 
early ’80s. He was one of the founders 
of the Western Insurance Co., a direc- 
tor of the Company for forty-nine years 
and its president for thirty-three years, 

W. Howard Nimick is president of 
the Keystone National Bank of Pitts- 
burgh, president of the Western In- 
surance Co, of Pittsburgh, vice-presi- 
dent of the Colonial Steel Co., and an 
officer or director in many other insti- 
tutions. He is a member of the Du- 
quesne, Pittsburgh and _ University 
Clubs, and of the Pittsburgh Golf Club. 
At one time he served as a member of 
the Pittsburgh Council. 

With the Pittsburgh Life & Trust Co. 
Mr. Nimick has been closely identified 
from its origin. He has served the 
Company from its organization as an 
officer, as a member of the board of 
directors and of various important com- 
mittees. 

James J. Donnell was elected vice- 
president and chairman of the execu- 
tive committee; W.C. McCausland, vice- 
president and vice chairman of the ex- 
ecutive committee; Howard S. Sutphen, 
vice-presidept and manager of the 
agency department; F. C. Parcons, 
comptroller; James H. Mahan, secre- 
tary and treasurer; E. O. Dunlap, actu- 
ary and assistant secretary and trea- 
surer; Frank Ewing, general counsel 
and assistant secretary and treasurer; 
Charles A. McCrea, assistant secretary 
and treasurer; Dr, H. A. Miller and Dr. 
H. A. Baker, medical directors; and 
Miles M. Dawson, consulting actuary. 

INSURE LUMBER DEALERS 

Louis’ Bossert & Sons, Inc., large 
lumber dealers, with a plant employ- 
ing over 750 men, located on Newtown 
Creek, Brooklyn, presented to each of 
their employes, from president to office 
hoy, who have been in service two 
years or more, a life insurance policy 
equal in amount to one year’s salary, 
not in excess of $3,000, in the Equitable 
Life Assurance Society of the United 
States, through the John M. Riehle 
Agency. , 

The policy covers the lumber com- 
pany’s employes automatically without 
medical examination. The amount in- 
volved is about $600,000, and all the 
expenses was borne by Louis Bossert 
& Sons, Ine. 

In case of the death of an employe 
the certificate of insurance which every 
employe received provides that the 
yearly wage prevailing at the time of 
death shall be paid one year more to 
the beneficiary in 12 equal monthly 
payments. 


R. F. Fry, president of 

Money Made the Old Line Life, of 

In Closing Milwaukee, says in @ 

Arguments communication to his 

field force: 

Agents should remember that insur- 
ance is most easily sold by pointing out 
the benefits that are to be derived. 

Dd not talk insurance when a pros- 
pect is satisfied that insurance is a 
good. thing. Point out the benefits. 
Show your application and talk about. 
Make your canvass short and crisp. 

The money is made in closing argu- 
ments. Tell the man before you. that 
you do not work on “futures,” and 
mean it. 
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| President John M. Taylor Tells 
of Connecticut Mutual Progress 


New Scale of Dividends for 1917, First Step in Plan Which 
Contemplates Further Increases in Next Few Years 











The annual report of President Tay- 
lor, of the Connecticut Mutual, is 
always read with interest by life insur- 
ance men. His 1916 report follows: 
To the Members of the Company: 

The matters of especial interest in 
the management of your affairs in 
1916—one of the most progressive years 
in our corporate history—may be thus 
briefly summarized: 

Change in Dividends 

The adoption of a somewhat increased 
scale of dividends to policyholders, 

This change is made, among Other 
considerations, in view of the 
gains in the Company’s interest earn- 
ing; the wide margin between the real 
and tabular death and the 
normal and economical expenses. The 
new scale for 1917 is the first step in 
which further 
years, as 
We 
proposed ap- 


steady 


losses; 


contemplates 
next 
may 


a plan 
increases, in the few 
conditions warrant. 
believe that, 
portionment, each participating policy- 
holder will note a gradual further re- 


annual 


current 
under the 


duction in the cost of his in- 


surance. 
Dividends Classified in Liabilities 
The inclusion of a special reserve for 
the entire dividends to be credited and 
payable, under the charter, in 1917, in 


the column of liabilities of December 
31, 1916. 
This wholly voluntary action, this 


departure from the Company’s custom- 
ary method in presenting its annual 
statements, seems expedient for vari- 
ous reasons; e. g., to follow the pre- 
cedents established by many other life 
companies; to avert possible endeavors 
to make such a _ classification com 
pulsory in whole or in part; and, 
especially, since the transfer leaves the 
Company with an ample guarantee fund 

undivided surplus—of  $3,401,489.38, 
against contingencies. Such inclusion, 
in liabilities, of the coming year’s divi- 
dends, is largely a bookkeeping mat- 
ter; and the resulting decrease in the 
Company's reported surplus has no ac- 
tual significance. Had such dividends 
been treated by the Company as they 
have beén previously, the undivided 
surplus woul. have shown an increase 
of $575,256.60 over the undivided sur- 
plus of the preceding year. 


Additions to Membership 
The issue of 13,069 paid-for policies, 


on selected lives, within the United 
States the Company writes no foreign 
business—in the sum of thirty million 


six hundred sixty thousand one hundred 
twenty-six dollars ($30,660,126.85); in- 
creasing the insurance in force fifteen 
million six hundred fifty-four thousand 


four hundred seventy-three dollars 
($15,654,473.33); and making the total 
amount outstanding, on 107,262 policies, 
$253,439,405.12. This result is due to 

our field repre 


the efficient service of 

sentatives; to whom every member of 
this Company should, in his own in- 
terest, render practical assistance in 
the acquisition of new risks. 


of Death Claims 


Prompt payment of 1,649 policies, on 
the lives of 1,290 members, who died 
carrying insurance for  $4,413,181.37 


Payment 


with no disputed cases. The value of 
these disbursements to the benefici- 
aries—often their only protection—is 
immeasurable. 

Many requests from_ policyholders, 


old and new, have been made, to place 
their insurance beyond the reach of 
avid speculators, and promoters, and 
secure it against the ignorance of 
payees as to investments, through the 
Company’s income, instalment and trust 
agreements; under which these moneys 
are held in trust under the provisions 
of law, and paid over in fixed sums, at 
definite periods, to such payees as the 
insured may designate, and in accord- 
ance with his wishes. To secure these 
ends, the Company offers in suitable 
cases, plans of settlement that will pro- 
vide certain and continuous interest or 
instalment payments for a fixed period 
or during the lifetime of the beneficiary. 
To regulate the control of the benefici- 
aries over these moneys, and to meet 
the desires of many members of the 
Company, the following bill was passed 
by the Connecticut Legislature in 1913: 

An Act authorizing Life Insurance 
Companies to act as Trustee of 
the Proceeds of Certain Insurance 
Policies. 

Be it enacted by the Senate and 
House of Representatives in Gen- 
eral Assembly convened: 

Any life insurance company char 
tered by and doing business in this 
State shall have power to hold the 
proceeds of any life’ insurance 
policy issued by it, in trust, upon 
such terms, and subject to such 
limitations as to revocation by the 
policyholder and control by the 
beneficiaries thereunder, as_ shall 
have been agreed to in writing by 
such company and the policyholder. 


Under this act the Company will, in 
proper cases, upon request, agree to 
hold the proceeds of its policies in trust, 
as above noted. The Company counts 
this privilege a very important branch 
of it beneficent service, and earnestly 
recommends its adoption by members, 
to absolutely safeguard their family 
funds. 

Real and Expected Losses 

Another exceptional year in the im- 
portant matter of mortality gains or 
savings-—the difference between expect 
ed losses by death and those actually 
incurred. Tabular losses $2,882,580.00; 





RICHMOND, 


Southern Life 


Assets 

Liabilities 
Capital and 
Insurance in 


Surplus 

Force 
nts to Policyholders since Organization 
Is Paying its Policyholders over............ 


Payme 





ORGANIZED 1871 


Life Insurance Company of Virginia 


OLDEST, LARGEST and STRONGEST 
Insurance 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


GOOD TERRITORY FOR LIVE AGENTS 


VIRGINIA 


Company 


$14,464,552.23 
12,436,717.56 

2,027 ,834.67 
118,349,212.00 

errr Ee a 
$1,300,000.00 annually 





actual 
864.62. 
Liens on the Family Funds 
A decrease in the requests for policy 
loans and an increase in the payments 
thereon, 
Easier money 


$1,836,515.38; margin, $1,045,- 


conditions are doubt- 
less factors in this result; but we are 
confident that the appeals to members 
not to sacrifice the protection of their 
estates and families—and the forfeiture 
is almost certain; for less than eight 
per cent. of these obligations is paid 
in cash—have, in some measure, proved 
effective. It is clearly shown in the 
average amount of these loans—$565.64 

that they are, as a rule, made to pay 
premiums, or for current expenses and 
necessities, and not for luxuries or 


speculation. The total net increase in 
this class of investments was _ $177,- 
845.72. The whole comparative per 
centage is small; but the significant 
fact stands, that, December 31, 1916, 
$5,213,121.49 were covered in these 
loans; and $37,975,093 of insurance— 
if per cent. of the total in forcee—were 


rledged to secure them. 

Policy loans spell hard times in many 
households. 
A Unique Chapter in the History of 


Life Insurance 

The substantial completion of a vol- 
untary search for missing policyholders, 
first undertaken by this Company. 

The total number of cases investi 
gated since October 1, 1911, is 3,762. 
Of this number 3,601 have been located 
and cleared up, and 665 of these repre 
sented policies on the lives of persons 
who had died, and under which no 
proofs of death had ever been made, 
before the Company’s investigation. 

The Company has paid, to date, in 
the settlement of policies on the lives 
of these policyholders, whose benefici 
aries had no knowledge that they held 
valid claims against the Company, the 
sum of $275,799.62. 

Can there be a more complete demon 
stration of actual mutuality in life .n 
surance management? 

A Result With No Parallel 

Maintenance of the Company’s unique 
record, during the last twelve years, 
of having returned to its members and 
their beneficiaries more than its re 
ceipts in premiums—a remarkable dem 
onstration, this, of the administration 
of mutual life insurance affairs, which 
serves one cardinal purpose—a maxi 
mum of benefits at a minimum of cost 
to policyholders. These are the signal 
results: 

Total premiums received, 

Dec. 15, 1846, to Dee. 

31, 1916 
Total returns to members 

and their beneficiaries, 

in death claims, endow- 
ments, dividends, annu 
ities, surrender values 
and other benefits*.... 
Excess of the returns over 
premiums received 
Percentage of such re 
eer ere ae 
The Company had, on 
Dec. 31, 1916, admitted 
SONGS. GE caer sesas << 


319,548,729.00 


102.97% 


$76,671.152.92 


To meet liabilities of... 73.269,663.54 
And a surplus of........ 3,401,489.38 
*The Company a » holds dividends, with in 

terest thereon, in the sum of $2,086,938.62 


In addition (taking as a basis for 
comparison the total income of twenty- 
six standard companies since their or- 
ganization), this Company maintains, as 
it has for several years, first place in 
these important matters, viz., “surplus 
earned, to premiums—ratio 28.34"; and 
of “dividends paid to policyholders, to 








total premium income and annuity in- 
come—ratio 26.84.” 


Agency Representation 

A gratifying increase in the number 
of efficient field representatives devoted 
to the ends we seek to serve, and to 
the absolute protection this Company 
guarantees to business enterprises, to 
estates and to families through its 
varied contracts, that have no superiors 
in the liberality of their provisions or 
in the certainty of their fulfilment. A 
steady adherence to the sound and 
economical underwriting policy of the 
more intensive cultivation of present 
semi-fallow agency fields, instead of ex- 
perimental extensions into new juris- 
dictions, with their State and municipal 
taxes, department charges, advance ex- 
penses and other costly burdens, and 
often in the presence of adverse public 
sentiment as to foreign companies, and 
of unwarrantable legislative restric 
tions. Organization thorough organt- 
zation—is the only straight road to that 
increase in membership, at a proper 
which the Company desires and 
deserves. 


cost, 


Current Investment Notes 

The Company invests its funds in 
excess of current outgo, in securities 
to hold, and not to sell. Its seleetions 
have always followed the conservative 
lines of first mortgages on real estate; 
railroad corporation underlying Hens; 
government, municipal and corporation 


bonds; safety being the primary con 
sideration 

The ownership of stocks has been, 
and now is, nominal in amount—$484,- 


145.25. 

Mortgages for $8,607,936.02 were paid; 
and new ones for $11,689,397.09 were 
made—an increment of $3,081,461.07; 
with a total outstanding of these loans, 


on city and farm properties—the last 
named in the “Corn Belt” States—of 
$37,786,805.42. They are secured on 


more than threefold valuations; and the 
unpaid interest, December 31, 1916, was 
but $25,566.09, or 1.29 per cent. of the 
yearly total; and the average interest 
vield was 5.46 per cent 

The entire holding of real estate at 
its cost, outside of the Company’s home 
office property, is but $760,294.61. 

The bonds may be noted in the ac- 
companying schedule—which should 
command your attention—-at their par 
and amortized values. They rank well 
in credit and interest yield (4.32 per 
cent.) with similar holdings of other 
corporations. 


These, in closer perspective, are some 


of the landmarks of the Company’s 
progress in 1916 on the right lines of 
corporate management, with a deep 


sense of the responsibilities that are 
inseparable from the performance of 
one of the most sacred of trusts: 

An increase in the dividend scale, 
with a gradual decrease in the cost of 
insurance; 
declarable dividends 
a tinued on page 8&8.) 


Classifying the 












THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 
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Answers ‘Second 
Husband” Arguments 


T. K. SCOTT DISCUSSES FUTURE 
OF THE WIDOW 


Reply to “Don’t Want Another Man to 
Spend Money Left My 
Wife” 


BY T. K. SCOTT, OF SCOTT & SON, COOK 
COUNTY MANAGERS ILLINOIS LIFE 
Of all the silly, stupid and unreason- 

able objections to life insurance, this, 

it seems to me, is the limit, 

To begin with, Mr. Objector, your 
presumption that your wife or widow 
will acquire a second husband is un- 
s und and inexcusable. 

According to a recent census there 
were 3,167,232 widows in this country; 
» 026,684 were between fifteen and 
sixty-four years of age; 702,000 were 
elow the age of 45, therefore 2,465,232 
were over that age. These figures 
prove that the usual thing is for a 
vidow to remain a widow. They cer- 
tainly do not encourage the idea that 
women in general, when deprived of 
their husbands, repeat the experiment. 


All Depends on First Husband’s Treat- 
ment 


Now, what good reason have you to 
suppose that your wife will be one of 
the small minority of widows who ven- 
ture on the married state a second 
time? She certainly will have less 
reason or cause to look out for a suc- 
cessor to you if she has been provided 
with the means to maintain herself. 

The fact is, your wife’s conduct in 
this regard, if she survives you, is de- 
termined, to a large extent, by the treat- 
ment she receives from you during 
your life. You selected this woman out 
of all the women in the world to be 
your life’s partner. You chose her for 
her good qualities. You relied on her 
to uphold whatever good reputation and 
credit you had or have. You gave her 
your name because you were sure she 
would be worthy of it and you believed 
in her honesty, integrity and loyalty to 
you, and you made a life contract to 
love and support her. 

In an ideal social state—a millennial 
condition—where and when each indi- 
vidual’s welfare is arranged, and guar- 
anteed beyond a peradventure, a man’s 
obligation toward his dependents will 
be waived. But you and I have mean- 
while to deal with a sordid, utilitarian 
world and it is incumbent upon each 
man who claims to be a good citizen to 
so order his affairs that those he has 
undertaken to support will not become 
dependent on the State or the objects 
of charity. 

Your income ceases at your death, 
but your sidlentien to your wife con- 
tinues after death—it continues as long 
as she may live. You have taken her 
out of her former sphere of activity and 
the longer she remains your wife or 
widow, the less able is she to return to 
active or business life. It is a poor 
compliment, indeed, to your wife to as- 
sume that because of the accident of 
your death before hers, you are thereby 
relieved of responsibility for her sup- 
port. You know as well as I, that 
whether you are alive or dead she must 
live; and can you tell me how she can 
exist after your income stops? When 
a man deserts his wife and children, 
leaving them without support, the 
world regards him with contempt. 
What is the difference between deser- 
tion and death if the wife and children 
are left without support in either case, 
when husband and father fail to pro- 
vide for them? 


Duty to Wife 


Now, then, you are unmanly enough 
to suggest that when you have “shuf- 
fled off this mortal coil” she will 


(a) Eliminate you from her life. 


(b) Get another husband. 

(c) Deliver up to this other husband 
the money or estate you have provided 
for her. 

As to item (a) if you have not pro- 
vided for her in a sensible way she will 
be quite justified in forgetting all about 
you, in fact, she could not be con- 
demned for harboring some very bitter 
thoughts about you. She has given her 
best to you and for you. She has co- 
operated with you in facing the battle 
of life, and by so doing has rendered 
herself unfit to re-enter the world of 
business to earn a living without your 
aid. The chances are all against her 
forgetting you, but she is more likely 
to think she made a bad bargain when 
she gave up her personal freedom and 
became your lawfully wedded wife. If 
you have made no provision for her in 
the event of your premature death, 
every day she has to battle for exist- 
ence will be a reproach on you for not 
doing the square thing by her. 

Item (b) “She will get another hus- 
band.” 

The statistics I have already given 
you are sufficient to show that it is 
about twenty to one that this will not 
happen. But why should she not take 
a second husband? You have supplied 
her with the best reason in the world 
for doing so. You have failed in the 
duty of providing for her and since she 
has been rendered unable to support 
herself, because of the years of service 
rendered to you, she is driven to the 
expedient of trying married life once 
more. 

Item (c) Your fear is that she will 
turn over to her second husband the 
money you leave her or the estate you 
have created for her. Here again, your 
lack of faith in the woman of your 
choice shows your own judgment at 
fault. Did you ever know of a single 
case in which the money was spent by 
the second husband? I never did, and 
I have been in this business a good 
while. Is there anything about you, 
especially, is there anything about your 
wife, to make your money liable to a 
danger from which all the rest of the 
world is free? 

Your duty as a man is not to regulate 
the conduct of your wife’s second hus- 
band, should such a person ever come 
into existence, but to treat your wife 
properly while she is your wife. If, af- 
ter you are gone, she has cause to re- 
member you kindly, and especially if 
she finds herself provided for through 
your forethought with the means of 
livelihood, she will not need to marry 


KANSAS CITY LIFE 


Net Gain in Insurance Account of More 
Than $11,000,000—$243,214 Added 
to Surplus 


During the year just closed The Kan- 
sas City Life made a net gain in its 
insurance account in excess of eleven 
millions. There was added to its sur- 
plus account $243,214.14. Of this amount 
$208,162.07 was assigned to policyhold- 
ers’ surplus to take care of annual and 
deferred dividends. $35,052.07 was car- 
ried to unassigned surplus account. 

The interest on the Company’s invest- 
ments was paid promptly and satisfac- 
torily. On its seven million assets it 
has less than $1,000 past due interest, 
except on some real estate loans which 
are in process of foreclosure, and these 
foreclosures are on a group of loans in 
which there is litigation as to the equ- 
ity, there being no dispute as to the 
validity of the Kansas City Life mort- 
gage being first lien. 

The mortality experience for the year 
will be between 55 and 60 per cent. of 
the expected—more probably the lesser 
percentage. 

“We do not anticipate opening any 
new territory, being now licensed in all 
States west of the Mississippi River ex- 
cept California and Louisiana, and in 
one State east of the river, viz., Illinois, 
it being our plan to endeavor to more 
intensely cultivate the territory in 
which we are already licensed,” said 
Piesident Reynolds this week. “Neither 
do we anticipate making any material 
changes in our policy forms or agency 
centracts.” 

The Berkshire Life announces the 
appointment of Edward P. Johnson, as 
general agent for central Illinois, with 
headquarters at mapeeee, Til. 





again for a home, and will be more 
likely to remain a widow and devoted 
to your memory. But, if you compel 
her now to worry about what is to 
become of her in case of your death, 
she will be less disposed to regard 
your wishes after you are gone, and 
you cannot blame her for that. 

“Leaving money for the second hus- 
band to spend.” 

Your objection has been anticipated 
by this Company, because we will en- 
able you to so tie up your estate that 
your wife or widow cannot, if she 
would, turn it over to anyone else. You 
can determine to-day just what your 
widow’s income is to be when you cease 
to support her as a living man. 
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Metropolitan Life Insurance Company 
Hoine Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the Company By the People 
— For the People 


The Daily Average of the Company's 
Business during 1915 was: 








639 per day in Number of Claims Paid. 
9,175 per day in Number of Policies 
Issued and Revived. 


$1,956,438 per day in New Insurance 
Issued, Increased and Revived. 


$326,616.59 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$146,602.49 per day in Increase of 
Assets 


JOHN R. HEGEMAN, President 








NORTHWESTERN NATIONAL 


Company Had Increase of More Than 
50 Per Cent. in Number of 
Applications 





The Northwestern National Life, of 
Minneapolis, reports an increase of 50 
per cent. in applications received dur- 
ing 1916, as compared with the previous 
year. December business was the 
largest for any month, and the business 


for 1916 the greatest in the history of 
the Company. 

A substantial increase in dividends 
for 1917 will be paid, and the surplus 
of the Company has materially  in- 
creased. A number of large and small 
policies were written by the Company 
during the past year. 

Twenty-eight agents for the Company 
wrote $100,000 or more business during 
1916, of whom seven wrote more than 
$250,000 each; three more than $333,000 
each; two more than $600,000 each, and 
one more than $750,000. More than a 
million dollars a month in applications 
was the average for 1916. 


Connecticut Mutual Report 
(Continued from page 7.) 
for 1917, in the column of liabilities for 
1916; 

Notable increase in, the total ingsur- 
ance in force; 

Immediate payment of all death 
claims, at the rate of $12,057.87 for 
each calendar day, without litigation; 

Increasing requests for the protection 
of matured policies under the Com- 
pany’s instalment, income and trust 
agreement; 

Another exceptional margin in mor- 
tality gains or savings; 

A nominal advance in policy loans, 
with larger cash payments toward their 
redemption. 

Substantial closure of the voluntary 
and successful search for missing 
policyholders; 

Continuance of a long-time lead of 
returns in excess of premiums paid, and 
in other related ratios; 

Substantial additions to the number 
of efficient field men; 

Strict observance of the sound prin- 
ciples of investment, evidenced in the 
character of the assets, with their 
steadily-increasing interest yield; 

The exercise of a true economy in the 
important matter of expenses—the line 
of demarcation between extravagance 
and conservatism in the conduct of life 
insurance affairs; 

Small percentages of “lapsed” and 
“not-taken” policies; denoting the value 
the members place on their protection, 
and the loyal and persistent agency 
service to enlist and hold prospective 
members. 

In behalf of the Directors, 

JOHN M. hago President. 


Hartford, Conn., Jan. 15, 1917. 


A million-dollar oppor- 

Must tunity isn’t worth one 

Recognize an red cent—until it is 

Opportunity developed, says the 

Standard Acci- 
dent of Detroit. 

The biggest money-making chance of 
your life may be almost slapping you 
in the face, but it won’t bring you in 
one single copper—if you can’t see it. 

You may know where there is enough 
business to swamp the office, but it 
won’t buy you a nickel sandwich—if 
you don’t write it. 

You may have a prospect that you 
couldn’t write if you tried, but if you 
think “what’s the use”’—it’s a dead 
cinch you won't. 

It isn’t because your chances are not 
so great—it’s you. 

Nineteen-seventeen is yours 
minute. Start totaling up now. 


every 
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Life General 
—_— Aguile Meet Here 


R. M. SIMONS ELECTED PRESI- 
DENT OF ASSOCIATION 


Policy Contracts Reviewed— 

Extracts From President 
Ide’s Speech 

The annual meeting of the General 
Agents’ Association of the Home Life 
Insurance Company of New York was 
held at the Vanderbilt Hotel on Tues- 
day and Wednesday. R. M. Simons, of 
New York, was elected president of the 
Liverman, Denver, vice- 
Rochester, 


New 


association; A. 
president; Charles Spaeth, 
secretary-treasurer. 

Topics Discussed 
the 
of 


discussed were 
Contracis and 


Among topics 
Valuation Policy 
Suggestions For Their Improvement; 
Leck of Uniformity in Medical Selec- 
tion: Income Insurance; Ideal Relations 
Between Field and Home Office; Busi- 
ness Insurance; Financial Problems of 
the General Agent; the General Agency 
Cashier. 
Change in Contracts 

The new ‘policy forms of the Com- 
pany which were also discussed, were 
described in a circular sent to the 
agency force reading in part as follows: 

(1) We would particularly call your 
attention to the fact that the Endow- 
ment Option by which the insured, after 
the stipulated number of premiums have 
been paid, may continue to pay the 
premiums for a definitely stated num- 
ber of years so as to mature the pol- 
icy as an endowment for its face amount 
is conspicuously set forth on the front 
page of all limited payment life pol- 
icies. 

(2) The first dividend on policies is- 
sued hereafter is conditioned upon the 
payment of the second year’s premium 
or instalment thereof, but the second 
and subsequent years’ dividends will be 
distributed at the end of the policy 
ycar without regard to the payment of 
the next year’s premium. 

(3) While the supplementary con- 
tract providing for the disability bene- 
fit or the waiver of the premium pay- 
ments, will be issued on the same terms 
a. heretofore, there will also ‘be issued 
under like conditions, but only in con- 
nection with life policies, a new supple- 


mentary agreement providing for a 
double disability benefit, that is, not 
only for the waiver of the premium 


payments, but also during the continu- 
ance of permanent and total disability 


during the life-time of the insured 
by the payment of an Annuity (the 
first Annuity commencing six months 
after due notice of said  disabil- 
ity) equal to one-tenth of the face 
amount of the policy. If the insur- 
ance be on the monthly or life income 
plan, the face amount of the insur 


ance would, of course, be the commuted 
value or the amount of the insurance 
paid in one sum. The payment of the 
annuity would not impair or diminish 
the value of the insurance or affect the 
mode of settlement payable at the time 
of death of the insured. The new 
supplementary contract, however, will 


not be issued in connection with a 
policy for a larger sum than $10,000 
ou a Single life. The table of extra 
premiums required for this supplemen- 
tery contract will be found enclosed. 
At the age thirty-five the extra premium 
is as follows: 


i De. ps20008eene ane eas . $1.71 
26- Payment Life .....cccccccces « mae 
13 Payment Life ...........ceee. 2.07 
10 Payment Life ....ccsccccvcers 2.70 

(4) The Company has decided to 


modify its rule regarding the minimum 
age of applicants for insurance and will 
hereafter consider applications from 
youths who have attained the actual 
age of fifteen years whose associations 
and environments are favorable to lon- 
gevity, at premium rates for age 17. 
President Ide’s Address 
In his taik to the general agents 
President Ide took as his text the sub- 
ject “General Unity,” and said: 
“The heat of the recent campaign 





GEORGE E. IDE 


is past. The nation has recorded its 
decision. Therefore, we may now as 
loyal citizens dispassionately discuss, 


in terms of perfect frankness, present 
national tendencies and problems, with- 
out running any risk of being misun- 
derstood or misinterpreted. 

“Our country is a federation of sov- 
ereign States working together for the 
good of the whole body politic, united 
for mutual aid in the furtherance of 
the common good; a federation formed 
to overcome the centrifugal and disin- 
tegrating forces of self-interest and to 
promote unity and co-ordination. The 
bends which hold us together at times 
scem to tighten and again to relax but 
harmony is the basis of our national 
system. 

Existence of Classes 

“ ‘Classes are unknown in the land.’ 
That is our boast, but the fact is that, 
in the growth of national unity one of 
the worst obstacles is the existence of 
classes, or groups, if that word is pre- 
ferred, and the disputes between them. 
The very rich and very poor, the edu- 
cated and uneducated, the employers 
and the employed, these are some Of 
the classes which exist and always will 
exist. These distinctions are necessary 


in our complex life, but the aim of 
American democracy is that there shall 
be nothing in our system which makes 
it impossible for any individual to move 
freely from one class to another. We 
aim to prevent, as far as possible, in- 
dividual retrogression and to place per- 
sonal advancement within the reach of 
everyone on a basis of individual merit 
and accomplishment. . In this. sense 
‘classes’ rigidly and permanently estab- 
lished do not exist. Every day we hear 


of men who, by reason of individual 
worth, have risen in the social scale 
and we also hear of others who have 


fallen to a lower estate. The American 
idea is that this movement of the in- 
dividual from one class to another shall 
be absolutely unrestricted. That is 
what is meant by ‘freedom’ and ‘equal- 
ity.’ Any statue of the State and any 
regulation of any ‘class organization’ 
which hampers the individual in the ex- 
eicise of thrift, industry and persist 
ency or compels him to curtail his hours 
of labor or lose his personal freedom 
to work, may be good for the class 
as a whole, but is un-American and acts 
as a brake upon individual freedom. It 
iz equally improper, in the absence of 
a voluntary contract arrangement, to 
compel the individual to work against 
his will. 
Clash 
“Another factor inimical to national 
unity is the clash of local interests. In 
a cougtry covering such vast territory, 
the interests of its various sections are 
naturally diverse. Rivalry and compet- 
ition between these sections are un 
avoidable, but when local pride and 10 


of Local Interests 


cal selfish interest overshadow nation 
al pride and national interest then 
American unity is in peril A most 


striking example of this feeling is pro 
vided in the continued agitation of the 
question of compulsory local invest- 
ment of life insurance funds. In the 
discussion of this question with a very 
high officer of one of our States when 


the statement was made that railroad 
investments benefit all sections of the 
country, he frankly stated to me that 
his commonwealth did not care any- 
thing about the development of the 
railroads; that his State was not de- 
pendent upon interstate transportation 
facilities and that what it wanted and 
would insist upon were local invest 


ments in real estate loans, city, town 
and State bonds, or other securities 
which were absolutely and unequivo 
cally local in their character. This is 
an example of local spirit raised to its 


highest degree. Then again, our 
method of electing representatives at 
Washington from the various sections 


of the country and the provision that 
those representatives shall be residents 
of the section in which they are elected 
creates in our Federal Legislative bod- 
ies a condition which makes it extreme 
lv difficult to secure from those bodies 
legislation on broad national lines. A 
Congressman, to be re-elected, must 
satisfy his local constituents, and much 
of our unwise legislation is a natural 
sequence of this method of choice. 
The Solution Difficult 


“It is a very simple matter to state 
conditions which we know exist; it is 
a very difficult matter to offer a proper 
solution. The contest between the vari 


ous classes and the rivalry between 
various sections to which we have 
referred is exactly similar to the 
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'41 Broadway Ne y 
old dispute between the members 
of the body described by St. Paul 
The head, the foot, the hand, the 
eye and the ear entered into the 
sume struggle under motives of gelf- 
interest which we see existing between 
the different States and between the 


different groups of our society, and the 
situation cannot be more tersely sum- 
med up than in the statement in the 
Ipistle that ‘whether one member suffer, 
all the members suffer with it, or one 
member be honored, all the members 
rejoice with it... There can be no segre- 
fZation even in thought of the various 
States and of the various groups with- 
out a serious loss to the whole body, 
and there must be closer mutual ac- 
quaintance and knowledge and a finer 
spirit of concession between these 
Warring factors, if we are to maintain 
the delicate equilibrium of our national 
federation. Possibly one great difficulty 
in bringing about such a basis of coali- 
tion is that, under 


our national gov- 
ernment, the ordinary citizen is not 
made to feel in the slightest degree 
that he owes anything to his country. 
He does not know that he contributes 


im any way to the federal expense; he 
is relieved as far as possible of all of 
the burdens of direct taxation; he is 
called upon for little service of a civil 
character and no military service. In 
short, he finds himself the happy re 
cipient of the nation’s favors and pro- 
tection without giving any proper re- 
turn. In consequence of this. as is apt 
to the he has no enthusiasm 
over the dispenser of such bounties; he 
feels no sense of obligation and little 
13.) 


be case, 


(Continued on page 
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We don’t contract with poor men. 


We make our men make good. 
Why don’t you work for us? 
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our attention until he is 
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STATE MUTUAL LIFE 


B. H. WRIGHT, President 





The value to the field man of representing a Company, that 
for seventy-two years has furnished perfect protection, is well 


The reputation of this Company, combined with unsur- 
passed service and a spirit of co-operation between Home 
Office and Agencies, is a combination that wins. 


Additions are made to our Agency Force when the Right Men are Found 
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UU UU ee Ce Dee? Ge 

The civilization of the human race 
has so developed that some are bread- 
winners or producers, while others are 
consumers dependent upon the former 
class either temporarily as during 
childhood, or permanently by contracts 
of marriage and other more or less im- 
perative obligations. Life insurance is 
a method of dividing the heavy loss 
of the individual dependent among the 
many independent producers, whereby 
a small annual payment secures to the 
dependent a large cash payment as a 
partial offset to the loss of support re- 
sulting from the death of the bread 
winner. Endowment insurance is life 
insurance plus a savings fund for the 
time when the producer himself may, 
on account of old age, become a con 
sumer. 

As soon as mankind had reached the 
point where the ties and obligations of 
family came to be recognized as im 
perative, there existed the need for 
life insurance. If any measures look 
ing to the care of widows and orphans 
were contemporaneous with the be- 
ginning of family ties, their story has 
been lost. It is certain, however, that 
friendly societies or guilds’ existed 
among the oppressed Saxon serfs after 
the Norman Conquest, A. D. 1066. These 
guilds were associations of families, 
each agreeing to contribute fixed sums 
for the benefit of members who had 
met with the misfortunes of death, ac 
cident, sickness and other calamities, 


In the Middle Ages 

During the religious excitement of 
the Middle Ages it was common to un- 
dertake crusades and _ pilgrimages to 
the Holy Land. ‘The crusaders, pil- 
grims and other travelers often entered 
into a sort of insurance agreement 
with the money-lenders whereby ran- 
som money was provided if they were. 
captured in foreign lands and held as 
hostages. Likewise benefits were ar- 
ranged to be paid to the relatives of 
these voyagers if death overtook them 
while away from home. A more im- 
portant fact in its bearing on the evolu- 
tion of insurance was the buying and 
selling of annuities practiced by pri- 
vate persons as early as the 16th 
century. It was also possible at this 
time to refund life interests in estates 
by the purchase of an insurance on the 
life of the holder of the interest. These 
transactions were through individuals 
entirely and were not made on any 
scientific basis. The money-lender 
merely drove the best bargain possible, 
exacting as high a price as he could. 
Naturally the sale of insurance did not 
become very common at this date 
owing to the unsettled social condition 
of the times. Sanitary and medical 
science was then so rudimentary that 
human life was probably shorter than 
now, and it was certainly less secure, 
being subject to accidents, the proba- 
bility of which there could be no way 
of measuring. Also the character of 
the people was unfavorable to insur- 
ance. 

It is obvious that neither life insur- 


ance nor the sale of annuities can be’ 


intelligently carried on without some 
reliable knowledge of the rate at which 
men may be expected to die. If pay- 
ments are to be made upon the deaths 
of a number of persons, it is evidently 
necessary to know when and in what 
numbers such payments will fall due; 
i. e.. a mortality table is required to 
determine with any accuracy the pre- 
miums necessary to carry out agree- 
ments that depend on mortality. Of 
such knowledge the first persons to 


LIFE INSURANCE 
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transact life insurance and annuity 
business were destitute; and it was not 
until 1762 when the Equitable Society 
of London was organized, that any at 
tempt was made to adjust premiums to 
the chance or probability of death as 
shown by a mortality table, although 
some such information was extant be- 
fore that time. 


In Days of Rome 

The first recorded attempt to obtain 
information of the average length of 
life bears the early date of A. D. 364 
when the Roman jurist, Ulpian, com 
piled a remarkably accurate mortality 
table from Roman mortality records, for 
the purpose of estimating the value of 
the life annuities it was then custom 
ary to bequeath to the faithful re- 
tainers of Roman families. 

The collection of vital statistics now 
so common in every civilized land, was 
begun in England in 1592 when the first 
London Bills of Mortality were publish- 
ed. These Bills of Mortality were printed 
t» quiet the exaggerated fears of the peo- 
ple resulting from the great plague 
which visited London in that year. 
Since 1603 their publication has been 
continuous. In 1664 John Graunt pub- 
lished a work based on these Bills of 
Mortality in which he endeavored 
among other things to place a value on 
the duration of life. His attempt was 
of little intrinsic benefit to life insur- 
ance knowledge, perhaps because the 
Bills of Mortality, until 1728, did not 
give the ages of persons dying; but 
John Graunt’s book was the first at 
tempt to collect and classify reliable 
statistics of mortality from which valu 
able information was subsequently 
drawn. 

It was not, however, until 1693 that 
the first stone in the mathematical and 
statistical foundation of life insurance 
was laid. In that year the Astronome: 
Royal, Dr. Halley, published a mortality 
table drawn from the records of the 
town of Breslau, together with general 
mathematical formulas for computing 
the value of life annuities. Breslau was 
the only town where a record of the 
ages of persons dying had been kept; 
and the Breslau table of mortality was 
the first table from which the chances 
or probabilities of life at each age, 
could be computed. All annuity and in- 
surance contracts made up to this time 
and in fact until the organization of 
the Equitable Society in 1762, were 
based upon more or less inaccurate 
guesses, the premiums charged bearing 
no relation to the risk. If sufficient 
were charged it was simply because the 
grantor was fortunate in securing a 
liberal price. Sometimes the premium 
charged was sufficient and sometimes it 
was not. Dr. Halley was the first to 
show in 1693 how the value of annuities 
might be determined, but Thomas Simp- 
son, a self-taught mathematician was 
the first (1742) to make practical ap 
plication of the theory of probability to 
the valuation of life annuities. 

Until 1698 the business of grantinz 
annuities and insurance was confined 
to private persons. The first public 
office for life insurance originated in 
1698 and operated under the name of 
the Mercers Company of London. In 
1699 another society was instituted un- 
der the name “Society of Assurances 
for Widows and Orphans.” In the year 
1706 the Amicable Society of London, 
now known as the “Hand in Hand,” 
was founded. This was the first mutual 
life insurance organization. In 1721 
the Royal Exchange and the London 
Assurance Companies were formed. 


The greatest of all gx 


Popularity’s Persistent Progress 


it years in delivered business for this Company—1916! With 


out need of urging or pleading, our representatives, with vigorous and_ self-directed 
industry, were the enactors of this glistening achievement. 

The tide of new business is flowing strongly in the New Year. We expect that 
1917 will be another golden period of widely increased protective service of the homes 
ind the businesses of the United States. Home Office and Field in the Massachusetts 
Mutual are a unit in their determination to be front-rank contributors, 

Occasionally we have a General Agency opening for a quality man. 
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These were the first offices that is 
sued life policies for fixed sums pay 
able at death. The London Assurance 
Corporation issued the first whole life 
policy on June 7th, 1721. 

The Mercers Company if London, 
which was the first corpore. on for the 
insurance of life, proposet ua plan of 
granting a life annuity « the bene 
ficiary of the insured, inst | of a cash 
payment, thus forestalling by two cen 
turies the modern inst .’nent con 
tracts. Unfortunately (a directors 
fixed these annuity payee outs at 30 
per cent. of the insurange, which lib 
erality finally compelled t ‘orporation 
to petition Parliament 1 assistance. 
Like the Amicable, the lg exchange 
and the London Assurant ‘companies 
neglected to take advant “* of the lit 
tle existing scientific ig-eriation on 
the subject and charged ‘ao came pre 
mium rate at all age “is rate was 
5 per cent. of the itt 1anee—fortu- 
nately so high that no j.2ancial diffi 
culties were encountere: ; and to-day 
these early life insurazes companies 
are among the solid financial institu- 
tions of England. 

The Equitable of London 

Until the organization of the Equi- 
table Society of London in 1762, the 
companies incorporated for the pur- 
pose of life insurance were, excepting 
the Amicable, stock or proprietary con- 
cerns. The Equitable Society, how- 


The “Home Life” 


The fifty-sixth annual state- 
ment of the Home Life 
Insurance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to 
$32,029,439.71 after paying to 
policy-holders $3,447,381 in- 
cluding dividends of 


$602,721 


The insurance in force was 


increased by $4,766,740 and 


$125,660,173 
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ever, was a purely mutual life insur- 
ance company and it was the first 
life insurance organization to apply 
something like modern methods to 
the computation of its premiums by 
taking into consideration the age of 
the applicant and the chance or proba- 
bality of his death as shown by a 
mortality table. To illustrate the dif- 
ference between life insurance as it 
had previously been done and as pro- 
posed by the Equitable, it may be men- 
tioned that the Society had great dif- 
ficulty in obtaining a charter because 
the Attorney General did not consider 
its premiums sufficiently high although 
they were fully 50 per cent. higher 
than they are to-day, having been based 
on the mortality in London from 1728 
to 1750, during which time the death 
rate was abnormally heavy. Fortunate- 
ly, however, the Equitable secured the 
services of a competent actuary, Dr. 
Richard Price, who placed the society 
on a thoroughly sound scientific basis. 
Dr. Price published in 1780 the first 
reliable mortality table, known as the 
Northampton Table of Mortality be- 
cause compiled from the parish records 
of that town. The premiums comput- 
ed by Dr. Price on the basis of this 
table were reasonably low, and the 
Equitable then began a successful ca- 
reer. 

With the publication by Dr. Price 
of the Northampton Table of Mortality 
in 1780, life insurance might be said 
to have reached a scientific and mathe- 
matical basis. There were at this time 
several insurance companies in suc- 
cessful operation in England. Many 
more have since been’ established, 
But while life insurance was born in 
England, it is in the United States 
that it has reached the highest de- 
velopment as a business. The people 
of this country have been quick to 
recognize the great value and neces- 
sity of life insurance, and as a result 
nearly 50 per cent. of the world’s life 
insurance is held in the United States. 


The first American life insurance in- 
stitution was organized in 1759. It is 
still transacting a limited business 
among clergymen under the name of 
the “Presbyterian Minister’s Fund.” 
This company was incorporated and 
commenced business at Philadelphia, 
and its honorable and successful experi- 
ence covering 145 years and _ includ- 
ing the most trying periods of the na- 
tion’s history, bears eloquent testi- 
mony to the persistency and stability 
of mutual life insurance on the scien- 
tific plan. 


Since the organization of the Presby- 
terian Minister’s Fund in 1759 the busi- 
ness of life insurance in the United 
States has so developed that there is 
now about $11,000,000,000 insured in 
American corporations basing their 
business on the scientific principles 
of life insurance originated by Dr. Hal- 
ley, Thomas Simpson, De Wit, and de- 
veloped by the foremost mathemati- 
cians of the last 150 years. 


In New York State 


When the New York Insurance De 
partment was organized, in 1859, there 
were fourteen companies operating in 
that State, and in 1870 the number 
h.d increased to seventy-one. Many 
of these companies, however, were of 
“mushroom growth” and their collapse 
was almost as rapid; some reinsured 
their risks and retired honorably from 
business, while others, owing to reck- 
less and extravagant management, 
failed ignominiously. “Not a_ single 
company confining itself to its legiti- 
mate work has failed, nor is the thing 
conceivable, for there is scarcely room 
for contingencies. The experience of 
the whole commercial world can point 
to no such permanency as is seen in 
life companies, nor does any class of 
institutions compare with them for uni- 
formity, safety and reliability.” It is 
worthy of notice that the failure of but 
one company of any considerable size, 
organized upon a purely mutual basis, 
18 recorded; and that company, the 


Life Association of America, was con- 
ducted upon such principles and with 
such extreme prodigality that almost 
from the beginning its failure was pre- 
dicted as only a question of time. It 
is also deserving of notice that most 
of the strong and successful companies 
in this country were organized before 
the Civil War. 


NORTHERN’S FINE SHOWING 


Results Achieved With Working Sur- 
plus of Only $25,000—Assets Gain 
of 21 Per Cent. 


The statement of the Northern As- 
surance Company, of Detroit, is a par- 
ticularly fine showing in view of the 
fact that these results have been 
achieved with only $25,000 of working 
surplus; that $32,000 has been paid in 
dividends to stockholders, and that 
there now remains a gross surplus of 
over $51,000 with a net admitted sur- 
plus of nearly $32,000. Thus notwith- 
standing the fact that the Company’s 
business is all non-participating with 
very small marginal loadings for ex- 
penses, the Company has reached its 
present proportions without contribu- 
tions from stockholders, and entirely 
from the small margins to be had in 
low non-participating premiums. No 
subsidiary connections, stock selling 
or other schemes have been indulged 
at any time. 

The gains in assets of over 21 per 
cent.; reserve 23 per cent., net admit- 
ted surplus 93 per cent., and of assur- 
aice in force of 12% per cent., coupled 
with the low termination from lapse of 
only 6.97 per cent., and a termination 
from all causes, including death of only 
i0.75 per cent., in themselves speak 
well for the Company’s method in plac- 
ing its business. 

Everything is on an actual cash paid- 
for basis, so that the statement is 
weeded right down to a cash basis, 
which has been its method of reporting 
from the inception of the Company. 


WHEN CUPID’S INTERESTED 


How W. H. Judd, of Mutual Benefit, 
Wrote a Graduate of Brown 
University 


W. H. Judd, of the Buffalo agency of 
the Mutual Benefit, secured a prepaid 
application for $4,000 in October fol- 
lowing receipt of a prospect letter. The 
prospect had recently announced h'‘s en- 
gagement to a graduate of Brown Unil- 
versity. For some time the Prospect 
Bureau of the Company has been pur- 
suing a canvass of Brown graduates 
making use of a letter of endorsement 
from President Faunce of the Univers- 
ity. It was thought that by enlisting 
the prospective wife on the side of the 
Company it would be easier to approach 
the prospect and secure his interest. 
Then, too, the so-called “wife’s objec- 
tions” would thus be removed in the 
beginning. Mr. Judd’s report in part, 
follows: 

“After closing the case he told me 
that I could write, congratulating you 
upon being able to pick out a good pros- 
pect from a fellow’s girl. It had just 
as good an influence and perhaps bet- 
ter than if he had been the one who 
attended Brown, for it immediately con- 
nected the subject of insurance with 
the young lady whom he intends to 
marry within the next six months.” 


FORT WORTH LIFE’S GAINS 
The Fort Worth Life’s exhibit for 
1915 and 1916 follows: 
1915. 1916. Gain, '16. 
Insur. in 
force ..$7,332,627 $8,688,041 $1,355,414 


New paid 
for ins. 2,112,710 3,621,478 508,768 








| 








| CAPITAL $250,000.00 


— as 


Wanted—General Agents 


IN 


NEW ORLEANS and MONROE, LA. 
AND OTHER PLACES 


We want Men who have had experience in appointing and 
directing Agents, and who are good producers themselves. 
To such, we will give good contracts with long-term re- 
/ newals and bonus. Must be able to finance their own 
Agencies. You may write me in strict confidence. 


WILLIAM R. HELIE, Supt. of Agencies. 


Louisiana State Life Insurance Company 
SHREVEPORT, LA. 


Operating—LOUISIANA, TEXAS and ARKANSAS 


W. T. CRAWFORD, President 

















A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 











For particulars, address 


C. H. JACKSON, Supt. of Agencies 


Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 





PRUDENTIAL ON GROUP 


Gives Agents Opportunity to Write 
Individual Policies as Well—Shows 
Need of Protection 


In commenting upon group insur- 
ance, which The Prudential is now writ- 
ing, that Company says to its agency 
force: 

“Intelligent employers already ac- 


knowledge the advantage of the sys- 


tem, and if you, Mr. Agent, want to 
write group insurance, your problem 
is to educate the employers in your 
district up to the same level. 

“The advantage of earning a com- 
mission on the policies is not the only 
one which the agent reaps who spe- 
cializes in this branch. The writing 
of a group policy generally offers a 
chance of writing a number of indi- 
vidual policies amongst the same lives, 
for the history of group insurance 
shows that a large percentage of the 
members of the group carry no inde- 
pendent insurance on their own lives. 

“It ought not to be difficult to per- 
suade these that they should not rely 
upon the group policy alone, that it is 
a step in the right direction, but that 
aud might well be supplemented by a 
it can only partially meet their needs, 
policy which should represent their 
ov.n unaided self-denial. 

“Indeed, if group insurance did noth- 
ing else than to throw a searchlight 
upon whole bodies of employes, re- 
vealing them individually in their want 
of protection, and enabling the agent 
to take their measure and canvass 
them to good advantage, it would be 
well worth cultivating.” 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















Here is a pretty good 

What to do__ size-up of the insur- 

in Era of ance situation writ- 

Extravagance ten by E. A. Woods 

and sent by him to 
his agents recently: 

“I would like you to consider this 
communication, intended to _ insure 
each one’s prosperity for the years that 
are to come, as though addressed to 
you personally. 

“We are in a period of great infla- 
tion. Our country has absorbed in the 
last two years over $700,000,000 in gold 
and possesses now, in addition to its 
former supply, one-third of the gold of 
the world 

“We have imported in twenty-two 
months five or six times as much gold 
as the country previously imported in 
the same-pumber of years. Every dol- 
lar of gold is a basis of $5 or $6 credit 
in addition. Therefore, the currency 
of the country has expanded from four 
to five million dollars without any cor- 
responding increase of trade or com- 
modities on hand. Our circulation per 
capita has increased from less than 
$35 three years ago to $41.18. The 
reason for high prices is not merely 
advance of labor and war, but because 
money is cheap. 

“All experience shows that such 
periods are accompanied by extrava- 
gance, speculation and finally conclude 
with a collapse great in proportion as 
the period of inflation is long and the 
prices are high. 

“If this period follows its usual 
course, extravagance will increase 
more and more rapidly and with it the 
temptation to make money by specula- 
tion, until the crash comes as it cer- 
tainly will come. The war may pro- 
tract or delay this period much longer 
than usual, but it can only postpone 
its consequences, 

“It is important that we should rec- 
ognize the inevitable and prepare for 
it by adopting for ourselves financial 
plans. 

“Let us take advantage of the pres- 
ent opportunity to increase our earn- 
ings, and consequently our renewal in- 
comes, as much as possible. 

“Let us intrench ourselves financi- 
ally by paying all possible debts; there 
is no investment so certain as our own 
debts; clearing off policy loans; sell- 
ing, even if the price does go higher, 
properties that perhaps have been un- 
salable for years and will be again for 
years unsalable. When all the world 
is buying, sell. 

“Dont speculate, certainly not now. 
The chances of winning in the long 
run by speculation are probably not 
more than one out of a thousand; the 
chances of having money by savings 
are one hundred per cent. Let us play 
the game where we are certain of win- 


ning rather than the one where we 
have 999 chances of losing. Don’t 
worry because some people are now 


making alleged paper profits. 

“Let us strengthen our bank ac- 
counts—make ourselves valuable to 
our banks—be the ones the bank will 
wish to hold when unwilling or unable 
to accommodate others. Let us carry 


as much of our own business paper as 
we can, and remember that a well-run, 
well-conducted bank expects a balance 
of at least 20 per cent. of the amount 
loaned to a customer, and in propor- 
tion as we can make this balance larg- 
er, we will be valued as profitable to 
the bank at a time when the bank will 
be indispensable to us. 

“Increase our life insurance as much 
as we can. It is the one thing that is 
just as good in bad times as good; 
it is the one thing on which we know 
we can raise money when nothing else 
is available.” 

” * * 


Undoubtedly one of the 

Some Group principal features of 

Insurance the year has been the 
Contracts increase in the number 

of group insurance con- 

tracts. Following is a partial list of 
firms or corporations taking out groups: 

Aluminum Goods Manufacturing Company 
Insurance policies to 1,800 employes of $1,000,000. 

Anderson Lumber Company, South Stillwater. 
Minn.—Eighty-one risks for $62,500. 

Adams & Westlake Company, Chicago, III. 
According to service, 450 risks for $250,000. 

Hotel Astor—From $500 apiece upward; ap- 
proximately $300,000 of insurance in force of 
400 people. 

Bullard Machine Tool Company, Bridgeport, 
Conn.—Five hundred dollars and upward; 750 
risks; about $500,000. 

Broadway ‘Trust Company—Insurance policy 
for each employe. 

L. Barth & Son, hotel fixtures, New York 
City—One hundred risks for $100,000. 

Benton Harbor Malleable foundry Company, 
Benton Harbor, Mich.—Insurance on unmarried 
men, $500; married men, $1,000; total insurance 
of $400,000 on 450 risks. 

Buffalo Gasolene Motor Company, Buffalo, 
N. Y.—One hundred and eight risks for $116,000. 

F. E. Byers & Brothers, pump manufacturers, 
Ashland, Ohio—According to length of service, 
650 risks for $325,000. 

Faultless Rubber Company, Ashland, Ohio— 
According to length of service, 440 risks for 
$220,000. 

Evening Post—Insurance policies for all em- 
ployes grading from $500 to $1,000 each. 

Federal Reserve Bank, Cleveland—Sixty risks 
for $60,000. 

Glidden Varnish Company—Five hundred 
thousand dollars in policies to its employes. 

William M. Crane & Co., New York—From 
$500 to $3,000, covering approximately — 1,000 
employes. 

Favorita Silk Company, Paterson, N. J.—Life 
insurance to all employes in amounts ranking 
from $500 to $1,000. 

Garner Print Works and Bleachery—Life in- 
surance aggregating over $1,000,000, covering 
thousands of employes at the plants at Garn- 
ersville and Wappinger Falls, N. Y. 

Lindley & Co., stock brokers, 100 Broadway, 
New York—Life insurance to each employe. 

Union Pacific Railroad—Insurance _ policy, 
equivalent to one year’s salary, to all em- 
ployes, aggregating $30,000,000. 

Studebaker Corporation—Insurance policies to 
10,000 employes. ’ 

B. F. Goodrich Company—Insurance policies 
to all employes. 

Louis Bossert & Sons, Inc., Brooklyn—In 
surance policy equal to one year’s salary to 
all of the 750 employes who have been in firm’s 
employ two years or more. Total insurance 
amounts to $600,000. 

James S. Fuller, Kingston, N. Y.—Insurance 
according to length of service; 150 risks for 
about $100,000. 

Frank L. Hall Company, Buffalo, N. Y.—Ac- 
cording to service; 100 risks for 75,000. 

Lincoln Trust Company, New York City—For 
one year’s salary; 76 risks for $87,000. 

Hotel McAlpin, Hotel Claridge, Cafe Savarin 
—According to service; 2,500 employes insured 
for approximately $1,000,000. 

Kellogg Toasted Corn Flakes Company, Bat- 
tle Creek, Mich.—According to service; 400 
risks for $250,000. 

. E. Lesan Advertising Agency of New 
York and Chicago—Policy to each employe. 

Lincoln Trust Company—Insurance policy to 

all employes, equal to one year’s salary. 


Manhattan and Queens Traction Company— 
Life insurance policy to each of 200 employes. 

Miller & Co., stock brokers, New York— 
Life insurance to each employe for one year’s 
salary, with limit of $3,000. 

Jenks, Gwynne & Co., stock brokers—Life in- 
surance to each employe for one year’s salary, 
with limit of $3,000. 

Kissel, Kinnicutt & Co., bankers, New York 
—Life insurance to each employe for one year’s 
salary, with limit of $3,000. 

Neptune Meter Company, water meters, New 
York City—According to salary; 400 risks for 
$300,000. 

Michigan Lubricator Company, Detroit, Mich. 
‘Two hundred and seventy-five risks for 
$150,000. 

Raybestos Company, Bridgeport, Conn.—Five 
hundred dollars and upward; about 300 em 
ployes, totalling $200,000 of insurance. 

Rode & Brand, lithographers, 200 William 
street—Life insurance equivalent to a_ year’s 
salary. 

Sohmer & Co., piano manufacturers—Life in 
surance of $500 for each employe. 

Union Trust Company, Detroit, Mich.—Ac 
cording to salary: 125 risks for $100,000. 

Sperry Gyroscope Company, Brooklyn, N. Y. 

Each man insured for one year’s salary; 750 
risks for $700,000. 

M. Steinert & Sons Co., Boston—400 men in- 
sured: Policy from $500 to $1,000. 

Union Pacific Railway—$30,000,000 insurance. 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








E have room just now for two or 

three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex. 
perience in appointing and working 
with agents. Men who become yal- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 








Perfect Protection Policy 


RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANE BUILDING 
PITTSBURGH, PENNSYLVANIA 











Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing 
applications but of collecting the 
premiums, are always welcome to 
our forces and can be advanta- 
geously placed. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, Ill. 





66 Years Old 


Mutual 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President 
PART OF THE 1915 RECORD: 


Largest paid-for new business. 

Largest payments to policyhoiders. 

Largest dividend payments. 

Passed two hundred millions in insurance in force. 
General surplus substantially increased. 

Dividend scale increased fifth time in eight years. 


A good policyholders’ company is a good company for the agent, 


Write to Edward D. Field, Superintendent of Agencies, Montpelier, Vermont 














W.D. Wyman, President 





Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Inc. 1851 


New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 
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| Ambitious, Productive and Trustworthy Life Agents may be | Vieieiiiaal a. Semnaiitie Mortality 
° . J *X » > » € a a 
benefitted by corresponding with the and Economy of Management 


The Provident Life and Trust Company 


PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 











Wie. ~ 


january 19, 1917. 


THE EASTERN 


UNDERWRITER 13 





PROTECT BENEFICIARY 
Court Rules Against Claim of Assignee 
as Trustee for Creditors— 
Decides for Wife 
By GEORGE F. KAISER 
That a simple assignment to secure 
a loan will not operate to change the 
beneficiary in a life policy, where there 
i3 a provision that the insured only has 
the right to change the beneficiary in 
writing when such provision is indorsed 
o» the policy at the home office was 

held in a recent case. 

Suit was instituted to determine 
whether certain life insurance was to 
be paid to the widow or to an assignee 
as trustee for creditors. 

It appeared that before the death of 
the insured he had assigned four polic- 
ies to a man as trustee for some of his 


Equitable Double 
Indemnity Announcement 
(Continued from page 2.) 
(When paid up 


under Option A) 
Formerly Option 4 


Life form. ; 
Formerly Option 3 


Option C Option D 
Increase in 10% reduction 
Insurance in premium 
Formerly Option 2 Formerly Option 1 


6. The 1916 policy forms providing 
for a first year dividend (on payment 
of second premium) and including the 
1916 disability clause, will be discon- 
tinued on April 1, 1917. Policies on 
this form, issued on or after January 1, 
1917, to which the holders thereof may 
subsequently wish to add either of the 
1917 double indemnity forms, and the 
new disability clause, can be changed 
by the payment of the additional pre- 
mium and the return of the old policy 
for cancellation and issuance of the new 
1917 form. A special circular regarding 
all such changes will be issued in due 
course. 


Limit of Risk 
The limit of risk the Society will take 
under the new disability privilege is 
$25,000. The same limit applies to the 
double indemnity privilege except un- 
der the life income form, under which 
it will be graded as follows: 


Limit of Amount 


Age of Beneficiary Monthly Income 


1 to 19 inclusive $ 

20 to 34 “ om , 90 

35 to 44 is ; ‘is . 100 

45 to 54 ~ rr ianiewe ie 

55 and over ....... cidGede es: 
Either double indemnity clause 


doubles the monthly income to the 
beneficiary for as long as payable. 


The double indemnity features count 
against the limit of risk on an individu- 
al life precisely as a policy for an 
equal amount would count. For ex- 
ample, a policy for $5,000 with $5,000 
double indemnity counts against the 
limit of risk as a $10,000 policy. 


Example, (1) Age 22 President insurance, 
$20,000; new insurance applied for, $15,000; total, 
$35,000. Society’s present limit, $50,000 Maxi 
m'm amount of Double Indemnity will be 
$15,000. 

Example, (1) Age 22 
$150,000; new insurance applied for, 
total, $175,000. Society’s present limit, $200,000; 
maximum amount of Double Indemnity, $25,000 

Example, (3) Age 24 Present insurance, 
$100,000; Society’s limit, $100,000. No Double 
Indemnity will be issued. 


President insurance, 


f $25,000; 


Specimen Rates. 


Add’! 


Premium 


: Regular or 
Form Premium Disability 
Ordinary Life ............. $28.11 $1.51 
20 Payment Life ; , 38.34 1.61 
m= Tear Endvt. «20.0062. 51.91 .88 


creditors. In all of the policies the 
wife’s name appeared as beneficiary. 

The policy contained the clauses: 

The right of revocation is reserved by the 
insured. ‘When the right has been reserved, 
the insured shall have full power while this 
policy is in force (subject to any previous 
assignment) to change the present beneficiary 
or ‘beneficiaries. Such change shall be made 
in writing and shall be valid only upon its 
endorsement on this policy by the company 
at the home office. 

Any assignment of this policy shall be fur 
nished to the company and a duplicate there- 
of attached hereto. Any claim against the 
company arising under any assignment of this 
policy shall be subject to proof of interest. No 
issignment shall impose any obligation on 
this company until it has received the original 
thereof, nor does the company guarantee the 
sufficiency or invalidity of any assignment. 

The Colorado Supreme Court in de- 
ciding in favor of the wife, said, as the 
policy had provided a method in which 
beneficiaries could be changed, no 
change would be recognized unless the 
provisions were compiled with.—Muller 
vs. Mutual Life Ins. Co. 161 Pac. pg. 
148, 


MINOR’S BENEFICIARY CLAUSE 

Previous to the present issue of 
Phoenix Mutual Life policies, which 
took effect January 1, 1915, it was the 
practice of the Company to decline to 
insert the change of beneficiary clause 
in policies on the lives of minors. 
When the present policies were drawn 
up, however, a better way to handle the 
matter was devised. An examination 
of the beneficiary clauses will show 
that they provide that where the right 
has been reserved to change the bene- 
ficiary, the insured, if of legal age, may 
make the change. This makes it pos- 
sible for the Company to write a policy 
on the life of a minor with the right to 
change the beneficiary, but the insured 
cannot exercise the right until he at- 
tains his majority. When he does be- 
come of age he automatically acquires 
the right to make the change. This 
new feature in our policies should be 
kept in mind when writing a contract 
on the life of a minor. 


SALES EXPERTS TO SPEAK 

John G. Jones, sales manager of the 
Alexander Hamilton Institute of New 
York City, will speak on “Ideals and 
Enthusiasm” at the January 23rd meet- 
ing of the Life Underwriters’ Associa- 
tion of New York at the Arkwright 
Club, 320 Broadway. H. L. Fogleman, 
of the Sheldon Schools, Chicago, will 
also address the meeting, which will 
be large. 


Home Life Meeting 

(Continued from page 9.) 
sense of patriotic loyalty. When a 
crisis arises, it has always been found, 
up to the present time, that the Ameri- 
can nation is full of loyalty and full 
of patriotism. The sentiment is there 
but cannot express itself properly and 
effectively because it has no _ instru- 
ments with which to work. Often this 
or that remedy is suggested to correct 
the evils of which we are speaking, 
but these remedies most frequently 
apply only to some _ specific trouble. 
We must look to the basic principles 
i? we wish to carry out the real promise 
of our forefathers.” 


The Peoria Life Insurance Co.- will 
enter two additional States as soon as 
arrangements have been completed. 


Age 35. $1,000 


Life Income Rates, $10 Monthly—Ages 35 and 35 


Ordinary Life ......... .. $56.35 $2.03 
2 Payment Life ........... 76.42 2.08 
Be CORE BAG. ciccccccsess 110.95 1H 


Toral 
Add'l Pre Total Premium 
Add’l Pre mium for Premium With 
mium for Double With Dis. and 
Double Indemnity Dis.and Double Ind. 
Indemnity Travel Double Ind. Travel 
Accident Accident Accident Accident 
$1.50 $ .10 $31.12 $29.72 
1.75 14 41.70 40.09 
1.50 10 54.29 52.89 
$3.60 $ .24 $61.98 $58.62 
4.20 6 82.70 78.26 
3.60 24 115.85 112.49 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .«. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 








PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GKO. ©, MARKHAM, President 


INSURANCE IN FORCE, $1,420,012,571 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new 


insurance issued. 
NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 
Mortality 60.31%. Interest 4.95% Expense 10.46%. 
AGENTS PROTECTED by enforcet. No-Brokerage and Anti-Rebate Rules. 








It Will Pay You tu avestigate 


Income Insurance Before Selecting Your Company 


Large ‘‘Dividends”’ 
Low Cost 


Service Policy 


Write to 
H. F. NORRIS 


Superintendent of Agencies 


Corporation Insurance 


Partnership Insurance 





Milwaukee, Wisconsin 

















American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 




















-THE-LIVE-LIFE-INSGURANCE-AGENCY 















































Jos. D. BOOKSTAVER 


76 William St., sive 230 Grand St. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 


poration, office and place of business 
105 William Street, New York City 
Clarence Axman, President; B. I 


Hadley, Vice-President; W. L. Hadley 
Secretary. The address of the officers 


is the office of this newspaper. Tele- 
phone 2497 John. 
Subscription Price $3.00 a year. Single 


copies, 15 cents. 


Entered as second-class matter Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


MUCH IMPRESSID 
the Governor of Pi 
the 
insurance 


GOVERNOR NOT 
The 


vivania 


failure of in 


recommend to Legisla 
of 


has 


to 


ture a revision the laws 


of that State been sharply crit! 
news 

for 
“an in 
The 


the 


some 
The 


off is 


cised = by Pennsylvania 


Governor's reason 


that 


papers. 


holding said to be 
vestigation is already under way.” 
that 
only investigation is in connection with 
the Mutual Life Union 


Casualty, and adds: “These investiga- 


Philadelphia “Ledger” 


says 


Pension and 


tions can be of about as much impor 
tance in remedying the conditions com- 
of 
solving the European war.” 

Centinuing, the “Ledger” 


The insurance laws of Pennsyl 
vania should be on the same high 
plane as the insurance laws of New 
York and Massachusetts. The pres 
ent code cannot be continued in 
force much longer. It is a pity that 
the Governor has not seen the way 
clear to associate himself with this 
important work of reconstruction. 
It is worth a special message to the 
Legislature. 


plained as a pistol shot would in 


says: 


Senator Penrose issued a statement 


this week, saying he favored a commis- 
sion to investigate the insurance and 
other State departments. 


REAL MUTUAL 
The significance of the word 
in life 
demonstration 


INSURANCE 
mutual 


insurance is given a. splendid 


in the annual report of 


the Connecticut Mutual Life Begin 
ning with December 15, 1846, that Com 
pany had received from policyholders 


$310,337,255 
31, 1916 
to 


in premiums by December 
that 


members 


During time it has re 


turned and their benefici 


aries, in death claims, endowments, an 
nuities, surrender values and _ other 
benefits $319,548,729 In other words, 


it has paid under its contracts $9,211, 


173 more than it has received, or 102.97 
per cent. Notwithstanding these re 
turns, it had on December 31, 1916 


acmitted assets of $76,269,663 to meet 


liabilities of $73,269,663, leaving a sur 
plus of $3,401,489. 

Another interesting phase of Pres’- 
dent Taylor’s annual report is the care 


that this Company has shown in search- 
ing The 
total number of cases investigated since 
Octaper, 1911, is 3,762, of which 
ber 3,601 have been located and cleared 
up. 

The Connecticut Mutual has paid to 


for missing policyholders. 


num- 





date in settlement of policies on the 
lives of these policyholders, whose bene- 
ficiaries had no knowledge that they 


held valid claims against the Company, 


the sum of $275,799. 


DON’T FORGET SMALL MAN 
John T. Stone’s Advice to Younger In- 
surance Representatives—Every- 
body Needs Insurance Protection 





John T. Stone president of the Mary- 


land Casualty Company, addressed the 
members of the Insurance Society of 
New York, on “Some Problems Sur- 
reunding Accident and Health Insur- 
ance,” on January 16th. In his talk 
Mr. Stone said that the business has 
heen diverted from the cliss of people 
that need it most-—-the average wage- 
earner—as they should be protected 
against the loss of income which the 


policy brings to them in time of stress, 
Accident and health insurance is never 
scught voluntarily except by bad risks, 
and those who economically do not need 


this protection, and to whom it is a 
luxury. The problem is to gain the 
confidence not only of the w «lIthy pol- 
icyholder, but the confidence of the 
wage-earners of the country who are 
new almost neglected. 


GREAT LIST OF SPEAKERS 


Charles E. Hughes, George W. Perkins 
and Others to Address New York 
Association 
President Priddy, of the Life Under 
writers’ Association of New York, an- 
nounced this week the following as a 
partial list of speakers for the annual 

dinner February 27, Hotel Astor: 
Charles KE. 

Relation of 

State.” 
Rabbi 


“The 
the 


Hughes, subject: 
Life Insurance to 
Stephen §S. 
Svnagogue, Carnegie 
“The Relation of Life 
Church.” 

John H. Finley, Commissioner of 
Kducation, State of New York, subject: 


Wise, 
Hall, 
Insurance to 


the Free 
subject: 
the 


“The Relation of Life Insurance to 
Education.” 

George W. Perkins, formerly first 
vice-president of the New York Life 


Insurance Company; later a partner in 
J. P. Morgan & Company, now retired, 
subject: “Life Insurance and Its Rela- 
tion to Big Business.” 


STANDARD 
new standard fire policy, as 
by the insurance commission- 
December 15, will be introduced 
New York legislature some time 
between February 1 and 15, as it is 
the determination of the Superintend- 
ent to present all departmental measures 
tu the legislature contemporaneously. 


THE 
The 
adopted 
ers on 
in the 


NEW FORM 


BALTO. FIREFIGHTERS INSURED 


The Maryland Casualty Company, 
through the Maury & Donnelly, Wil- 
liams Company, of Baltimore, has is 
sued accident policies covering 847 Bal 


timore firemen with a total premium of 
$1,431.43, or at the cost of $1.69 each 
The policy calls for $500 upon the death 
of a fireman through accident, or the 
loss of both hands or feet, or one hand 
and one foot, or permanent loss of sight 


of both eyes. The loss of one hand, 
one foot or one eye calls for the pay- 
ment of $250. 


Paul Alexander, manager of the Ger- 
mania Life for Eastern New York State 


has paid for business at the rate of 
nearly $100,000 per month since the 


starting of the agency last September. 
Mr. Alexander now has twenty active 
agents, four of whom are women, all 
of whom have been developed from raw 
material. He told The Eastern Under- 
writer this week that his agency aims 
to pay for $1,000,000 during 1917. 











THE HUMAN SIDE OF INSURANCE 





1) 














ENDERLY 


CHARLES F. 


Charles F. Enderly, head of the brok- 
erage service department of the Insur- 


ance Company of North America and 
New York Underwriters’ Agency at 11 
William street, New York, has spent 


twenty-three years of his life in the fire 
insurance business, starting with the 
New York Underwriters’ Agency after 
attending public schools and the College 
of the City of New York in this city. 
He began in the statistical department, 
was transferred to the underwriting de 
partment and then to the field in New 
Jersey and Suburban. About six years 
ago he took charge of the brokerage 
department of the New York Under 
writers’ Agency, in conjunction with his 
field work in New Jersey; and on July 
1 became manager of the offices opened 
by the New York Underwriters’ Agency 
and the Insurance Company of North 
America. His large acquaintance and 
personal popularity have helped in mak- 
ing his success. 
”s & 

Frank R. Morgaridge has joined the 
new arson bureau of the National Board 
of Fire Underwriters. For seven years 
he has been with the Fire Marshal De- 
partment of the State of Illinois, where 


his work attracted national attention. 
In the new bureau he will be associated 
with Henry J. Sloan, who with C. J. 
Doyle, now associate counsel of the 
National Board, practically inaugurated 
the fire marshal’s office in Illinois. In 
Messrs. Morgaridge and Sloan the Na 
tional Board has two unusually able 
men in their line, and their selection 
means that the campaign of the Na- 


tional Board against arson is going to 
be a virile, pepper and punch proposi 
tion, and that kindling fires for profit 
wll shortly become a most unhealthy 
occupation. 

* a ob 

J. T. Bruton, manager of the Cuban 

General Agency of the Pan-American 
Life, has had the satisfaction of having 
his agency lead all others of the Com- 
pany during 1916. December was Bru- 
ton month in Cuba, applications for 
about one-half million having been 
written in Mr. Bruton’s honor. 

* og * 


John A. Van Wie, of Troy, N. Y., is 


one of the agents who made the $10.- 
O0CO club of the Fidelity & Casualty. 
Mr. Van Wie in the past twelve months 
has produced in excess of $16,000 in 
casualty premiums He started his 
business career with the Delaware & 


connected 


becoming 


Hudson Railroad, 


J. Scoficeid Rowe, vice-president of 
the Aetna Life Insurance Company, 
who for years has been one of the most 
progressive figures in the casualty 
world, is a new personality in fire in- 
surance who is little known as yet to 
fire underwriters outside of Hartford, 
but who has really made a remarkable 
success in the fire field, devoting most 


of his time of late to directing the 
affairs of the Automobile Insuranca 


Company. This Company, not yet fou: 


years old, has made unusually rapid 
strides. Formed primarily to permit 
insurance of automobiles—-in other 
words, to evable the affiliated Aetna 


companies to write a complete automo. 
bile insurance coverage, meeting every 
nced of the automobile owner, it branch- 
ea out into straight fire and marine insur- 


ance because of pressure brought t») 
bear by agents that it do s».. ‘There 
had been a demand for such coveraga 
which up to that time had not been 
met. In 1913 President Bulkeley of 
the Aetna, bought the charter rights 


granted by the Connecticut Legislature 
to Edward B. Hatch and others to or- 
ganize the Manufacturers Fire & 
Marine. The charter was amended, the 
Automobile Insurance Co. being formed, 

Intering this new field the Automo 
bile Insurance Company amazed Hart 
ford fire underwriters by quickly 
gathering together an: unusually able 
and talented set of field men, examin- 
ers, department heads, ete. Agency 
representation of the Company was in 
demand from the start. 

Mr. Rowe began his insurance career 
with the Employers’ Liability. His 
work there stood out so prominently 
that he was picked out by the Aetna to 
start and take charge of its liability 
business. He has been a progressive 
and successful underwriter in every 
sense of the word, and has taken an 
active part in the different moves of 
that Company. 

In speaking of the reasons for Mr. 
Rowe's success an underwriting friend 
of his said: “He can concentrate hard- 
er than any man I know and say ‘yes’ 
* ‘no’ after hearing a proposition fast 
er than any man I ever met.” 

* OK a 


Frank D. Lombar, who has been ap 
pointed superintendent of agencies by 
the Columbian National Life for the 
territory east of the Mississippi River, 
for several years acted as supervisor of 
agencies for the Pittsburgh Life and 
Trust Company, giving most of his 
time to field work in the Central States. 
In taking up work for the Columbian 
National he will, for the present, give 
his attention principally to the Eastern 
and Central States. His insurance ex- 
perience prior to his connection with 
the Pittsburgh Life and Trust Company 
was with the Kansas City Life Insur- 
ance Company as a special representa 
t've traveling through the Southwest, 
and with the Connecticut Mutual Life 
Insurance Company as an agent at Col 
umbia, Mo. Mr. Lombar has been most 
successful in his past work and has 
proved himself to be a bright, energetic 
and forceful man in his chosen profes 
sion. 

The Company already has a superin 
tendent of agencies for the States west 
of the Miss‘ssippi River, Mr. William H 
Mastin having filled this position for a 
number of Owing to the rapid 
increase of late in the business of the 
Company it has been found necessary 
to create a similar position for the ter 
ritory east of the Mississippi to carry 
out the plans of the Company, and Mr. 
Lombar has been appointed to take 
charge of the field work. 


vears. 


of 
has 
has 


Fred Flagg, district manager 
the F. & C., in Troy in 1902. He 
continued with the Company and 
consistently been a large producer. 


with 
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FIRE INSURANCE DEPARTMENT 








Must Stop Downward 
Tendency of Rates 


HAYNES RE- 
VIEW 


SHALLCROSS AND 
FLECT UNDERWRITING 


Royal Manager Also Says “Company- 
Hurt 


Than Companies 


Baiting” Can Assured More 


The Eastern Underwriter upon the 
first of the year wrote a number ot 
letters to presidents of insurance com 
panies and United States managers of 
companies, asking them if they cared 
to discuss the trend of fire underwriting 
as it was noticeable upon the threshold 
of the new year. Most of the replies 
received gave views confidentially, but 
The HBastern Underwriter secured per 
mission to publish the vie two of 
the underwriters whose opinions were 
a reflection of those held by many other 
insurance company heads. bxtracts 
from their letters follow: 

Cecil F. Shallcross, manager 
Royal Insurance Company: 

“It is my conviction that 
ward trend of rates must be 
and the trend turn upwards if 
panies are to meet their losses, 
involuntarily increasing expe 
the legitimate demands of their 
holders. 

“If any marked 
writing conditions 


vs of 


of the 
the down 
checked 
com- 
their 
and 
stock- 


nses 


changes in under 
loom up they may 
be in the direction of increasingly har- 
monious relations between the public 
and the insurers and between legisla- 
tures and insurance companies since 
legislators have had impressive demon- 
strations that company-baiting is not 
an unalloyed amusement and can hurt 
property owners more than the com- 
panies. A still closer relationship be- 
tween the companies and the producers 
of business is greatly to be des'red—a 
reiation fortified by mutual respect and 


common aims rather than by attempts 
to curry a fleeting favor by waiving 
aside the sound practices of good un- 


” 


derwriting. 

Edgar J. Haynes, president 
Fire Insurance Company: 

“Rates for fire insurance at the pres 
ent time are entirely too low. Very few 
companies can be operated at less than 
40 per cent., while the loss ratio to» 
earned premiums runs between 55 and 
60 per cent. -nearer the latter than the 
former figure—-which leaves a very nar- 
row margin of profit in the fire insur- 
ance business.” 


Newark 


Hundreds of Editorials 


on Fire Cause Data 





EDITORS QUICK TO RESPOND TO 
NATIONAL BOARD'S FIGURES 


Comments in Foreign s Siaaiaie Also 
—Great Blow Given to 


Carelessness 


The “cause of fire” circulars, sent to 
newspapers throughout the country by 
the National Board of Fire Underwrit- 
ers, turned out to be one of the greatest 
and most effective publicity weapons, 
against carelessness that have ever 
been wielded in the United States. The 
editorial response was quick and gen- 
eral. Hundreds of editorials have been 
printed in all classes of journals, includ- 
ing those published in foreign lan- 
guages, and in class publications, warn- 
ing the public to exercise more care to 
guard against fire, and using the Na 
tional Board’s figures as a text. 

South Carolina newspapers, includ 
ing “The State,” of Columbia were a 
mong those praising the work of the 
National Board and printing its fire 


record figures. 
Most of the newspapers devoted edi 
torials of one column length to the fig- 


ures. Kxtracts from a few comments 
fellow: 

MIL pets tar ag NEWS: (ur 000,000 re 
lrain cou be in a. large ie 1 prev d 

Wisconsin people would ] 1 
1 think to stop im time 

EUREKA (CAL. ) NEWS: The only way 

nake California really safe is to secure «the 
ntelligent -operation of the publi ! 
dividual carelessness is the greatest tire i 
ard, and the individual should be shown 
it is to his nterest to mend iis ways 

ROCHESTER TIMES: The lesson taught 
National foard figures is that the intellige 
and interested co-operation of the people : 
necessary if New York is to be made really 
safe. 

DETROIT FREE PRESS: Such figures 
carry their own lesson, They show how much 
of the destruction which wipes out a man 
business, leaves a family homeless ! 

iman lives, is die to individual carelessne 

vccasions where a little thought wdinar 
precautions, might heave ivoided loss of life 
property. 

VALDOSTA (GA.), TIMES: Ii every ma 
vere careful dealing with fire at his ye 
the number of fires would lhe luced in 
neasurably. 

CHICAGO POST: The wort f such work 

s the fire underwriters and like age ie ire 
Asin in educatis the publ is eadil | 
preciated w hie we consider tha 
riginatit Irom a preventa i Ci 
nerely a needless menace property i 
potentia langer to life N r ] 

e confined to the life and 4 f r 

ireless individva Ofte ri ‘ Pp s 

ec wi innocent are t fie 





NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 


Inc, 1911 


$515,049.38 
138,148.22 
275,000.00 


Assets .... 
Reserve 
Capital 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 
$172,302.60 
27,678.96 
100,000.00 
42,986.21 


Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 


FIRE AND MARINE — 
INSURANCE—ALL LINES 








The Automobile Insurance | 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 








Cash Capital ° ° 
Assets . ° as 
Liabilities (Except Capital) 
Surplus to Policyholders . 


Statement January 1, 











1916 


$1,000,000.00 
° 2,377,857.39 
467,413.45 
. 1,910,443.94 








AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY | 
THE /ETNA ACCIDENT AND LIABILITY CO. an 











AGAIN IN LEGISLATURE 


to Authorize Batavia, N. Y., to 


Collect Tax on Foreign Fire 


Bill 
Companies 


Both Senator Kent and Assembly 
nun Wells have introduced in the Leg 
isiature a bill authorizing the Exempt 
Vclunteer Firemen'’s Association, Inc., 
of Batavia, to collect the tax on for 
eign fire insurance companies in the 
city, and to such funds, except 
the amount payable to the Firemen’s 
Association of the State, for the relief 
indigent or disabled volunteer fire 
men or their widows and orphans. 

This is the same bill which was 
troduced by Senator Saunders and 
semblyman Wells last year and 
passed by both branches the 
islature, but was vetoed 
l'urkhart of Batavia 


use 


of 


in 
As 
was 
of Leg 
by 


O95 RG Ct MIP OS ~ MOME  A 


Mayor 


NEARLY 450,000 DAILIES A YEAR 


Go Through Stamping Department of 


Philadelphia Fire Underwriters’ As- 


sociation—Last Year, 423,938 


Between 400,000 and 450,000 daily re- 


ports are going through the stamping 
department of the Philadelphia Fire 
Underwriters’ Association For the 
year ending in November, 1916, there 
were 423,938 reports, of which about 
10,000 were held up for goorrection. 
The sprinklered risk department vis- 
ited 5,291 risks. 

A charter was granted to the corpo- 
ration of Charles C. Robinson & Com- 
pany, of New York City, to conduct an 


insurance agency; capital $10,000. 
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GRANITE STATE FIRE INS. CO. 
OF PORTEMOUTH. © % 


COLUMBIAN NATIONAL FIRE INS. CO. 
OF Of TRON, mem 


COMMERCE INSURANCE CO. 








PITTSBURGH FIRE INS. Cn 
OF PITTSBUREM, PA 


ALLEGHENY FIRE UNDERWRITERS 
OF Prrvesumen Pa 


CALL DONIAN AMERICAN INS CO 
of ste vom & ¥ 




















FRANKLIN FIRE INSURANCE CO. 
OF PHN ADELPMA PA 


184 MONTAGUE STREE 


LONDON ASSURANCE CORPORATION 
OF LOMOOm Emo. amo 


NORWICH UNION FIRE INS. SOCIETY, LTD. 
OF MOWER EMQame 








GRANITE STATE FIRE INS. CO 
oF Prrremumen PA 
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BROKERS ACTIVITIES 








A SUGGESTION TO BROKERS 


Glenn H. Johnson Would Have Their 
Association Help Eliminate Incom- 
petent or Dishonest Men 
Eastern Underwriter has re 
following letter from Glenn 
H. Johnson, Syracuse, former president 
of the State local agents’ association: 
“Referring to qualifications for brok- 


The 
ceived the 


ers in which the New York State As- 
sociation of Local Agents has been 
interesting itself recently through a 


myself as 
Armstrong, 
Rochester; 
Wood, 


committee composed of 
chairman and Messrs. A. T. 
Syracuse; Buell P. Mills, 
KE. H. Warner and Richard P. 
Buffalo; Edgar M. Griffiths, Albany, 
and Will'am H. Hecox, president, Bing- 
hamton, would say that the recent deci- 
sion of the Appellate Division in an 
action of Smith Lumber Co. against 
Colonial Assurance Co, removes the 
rizht of a company or its agent to can- 
cel policies whose premiums have been 
peid by the assured to a broker and 
who has failed to turn over said pre- 
miuns to the company or its agent... It 
appears that a company or agent in the 
futur: will have to investigate net only 
the financial standing but honesty of 
brokers who heretofore have been held 
as the agent of the assured and not the 
agent of the company. 
“Whet do you think 
the New York Brokers’ 
with reference to raising the 
of brokers and eliminating 
possible, who are more or 
tionable in their dealings? 


the attitude of 
Association is 
standard 
those, if 
less que 
I have been 


anxious that the co-operation of the 
Brokers’ Assoviat'on be secured in our 
efforts to effect a change in the law. 
which shall be mutually advantageous 


to both agents and the assured.” 

The Fire Brokers’ Association of New 
York has more than one hundred mem- 
bers, most of whom are prominent. 
Just how the Association can aid in 
driving hundreds of admittedly incom- 
petent men from the field Mr. Johnson 
does not make clear, 

* ok x 


Gauvin Record Book 
Gauvin Agency, New York, has 
large number of people a 
book called “Beat Yester- 
be kept a six-year 
of daily, weekly 
and cancella- 
renewals or 


The 
mailed to a 
cloth bound 
day,” in which can 
comparative record 
and monthly premiums 
tions, new business and 
commissions and expenses. 

* ok * 
Lethbridge & Adler Dissolve 
Adler, brokers at 95 
dissolved partnership 

Both Mr. Lethbridge 

will continue as inde- 


Lethbridge & 
William St., have 
a: of January 1. 
and Mr. Adler 
pendent brokers. 


EVANS GROUP 

The annual statement of the Conti- 
nental shows tctal assets of $34,114,371, 
and surplus to policyholders of $22,203,- 
323. The net surplus is $12,303,333. 
Reserve for dividend payable January 
4, 1917, is $600,000. 

The Fidelity-Phenix has total assets 
of $19,324,465; policyholders’ surplus of 
$9,620,732 The American Eagle’s as- 
sets are $2,902,447; policyholders’ sur- 
plus, $2,145,233. 

David M. 
retary of 





Bressler, formerly the Sec- 
the Industrial Removal Of- 


fice, has become associated with the 
Perez F. Hutt Agency of the Travelers 
Insurance 


Company. ‘ 
Decker & reseeere moved into 
new offices in Kings¥n, N. Y. 





FACILITIES 
ALL LINES 





ADEQUATE | 
| 
| 


CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS | 
(325 WALNUT STREET 


PENNSYLVANIA 





PHRILASBEtLPHIA 
SATISFACTION 


Sc AY iC é€ 
ALL LINES 





PHILADELPHIA. PA. 
NEW JERSEY 








307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualt 
Nation-Wide ae for Handling SURPLUS LINES 


y—Automobile Insurance 


PITTSBURGH, PA. 





KEEP LINES SECRET 


Danish Re-Insurance Company Will 


Not Be Told of Its London 
Transactions 


In connection with the discussion on 
the position of foreign insurance offices 
ir London, Georg6 E. Roughton, un- 
derwriter of the Panish Re-insurance 
Company of Copenhagen, has stated 
that, so far as that company is con- 
cerned, no particulars of any risk ac- 
cepted by him in London have or ever 
will be advised to the head office in 
Copenhagen until the war has ended. 
He has taken this precaution with the 
full consent of his company, who are 
sclely desirous of acting loyally, not 
only to Great Britain but also to the 
Corporation of Lioyds, “without which 
no foreign company in London could 
possibly exist,” he says. 


RESISTS TAX PAYMENT 

The Philadelphia Contributionship for 
the Insurance of Houses from Loss by 
Fire, an insurance company formed by 
a special act of Assembly in February, 
1768, has instituted equity proceedings 
in Common Pleas Court No. 1 to re- 
strain city officials from levying upon 
its property for taxes purported to be 
unpaid, but which, according to the 
Company, should never have been as- 
sessed. 

It is claimed that after the passage 
of the law exempting fire insurance 
companies having no capital stock, a 
return was made out by mistake for 
1914. The Board of Revision refused 
to allow the return to be withdrawn 
and since then numerous demands have 
been made for the tax with threats of 
collecting it by levy or suit. 


POTTER SPEAKS 


Ralph, G. Potter, secretary of the Un- 
derwriters’ Association of New York 
State, was the principal speaker at a 
luncheon given at Oswego, N. Y., by 
the Chamber of Commerce a few days 
ago. 





SCHAEFER & SHEVLIN 
2 LIBERTY STREET GENERAL AGENTS 
Representing 
DUBUQUE FIRE AND MARINE INSURANCE CO. 
Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John 2312 


NEW YORK, N. Y. 








ZOUNDED j79_ 


125th Anniversary 


Insurance Company of 


‘ NORTH AMERICA 


PHILADELPHIA 
ASSETS OVER $23,000,000 


Leasehold, Tornado, Explosion, 
Travelers’ Baggage, Parcel Post 





vat! Lok viet betty 
CAPITAL, $4,000,000 


FIRE, MARINE, AUTOMOBILE, Rent, 
Use and Occupancy, Sprinkler Leakage, 


The Oldest American Stock Insurance Company 











INCORPORATED 1794 
“= INSURANCE: COMPANYS 


STATE: OF PENNSYLVANIA, 


308 & 310 WALNUT ST., PHILADELPHIA, PA. 

CASH CAPITAL, $1,000,000.00 
LIABILITIES, $2,585,923.98 ASSETS, $4,012,344.68 
SURPLUS TO POLICY HOLDERS, $1,426,420.70 
AGENTS WANTED WHERE NOT REPRESENTED 

















Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 














GENERAL 


ASSURANCE CO. 


OF PARIS 


URBAINE 


FIRE INSURANCE Co. 


OF PARIS 


FIRE 


BRITISH DOMINIONS 


FRED. S. JAMES 
GEO. W. BLOSSOM 


W. A. BLODGETT 





GENERAL INS. CO., Ltd. 


OF LONDON 


FRED. S. JAMES & CO. 


United States Managers 
123 WILLIAM STREET, NEW YORK 


Cc. B. G. GAILLARD 


Assistant Manager 
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British Dominions 
To be in 25 States 


SOME FIGURES FROM BOOKS OF 
COMPANY 
S. A. Bennett of Eagle to Continue 
With Amalgamated Company— 
Early Eagle Re-insurances 
The British Dominions has made rap- 
id progress in planting agencies since it 


was entered in this country a few 
months ago, and it is understood that 
Fred S. James & Co., will have the 


Company in about twenty-five States by 
spring. 
Few companies have gone ahead fast 


er than the British Dominions. 
It began as a marine company, later 
enlarged its scope by writing fire and 


accident business, and now has added a 


life department. The authorized capi- 
tal of the Company is now £1,000,002. 
Some figures from the Company's 
books follow: 
Fire and General Account 
Year Premiums Losses Surplus 
1911 £9,875 £1,850 £5,208 
1912 24,442 11,997 6,466 
1913 40,416 22,816 »,615 
1914 206,032 125,616 13,673 
1915 276,322 127,491 43,772 
Marine Account 

1911 325,431 230,889 4,653 
1912 318,457 259,984 26,984 
1913 324,091 262,841 876 
1914 494,110 263,227 94,079 
1915 1,020,354 444,246 467,667 

The amalgamation of the Eagle Insur- 
ance Company with the British Domin 
ions was a coup that caused quite a lot 


of talk in Great Britain, and has added 
immensely to the British Dominions’ 
prestige, as the Eagle is a company dat 


ing back almost a century. The Eagle 
in its time absorbed a number of com 
panies. In 1826 it took over the United 
Empire, established in 1824; in 1827 
the Protecta, established also in 1824; 
in 1847 the Mariners and General, es 
tablished in 1843; in 1855 the Mentor, 
established in 1848, and the City of 
London, established in 1845; in 1856 
the Palladium, established in 1824; in 
1857 the Indisputable, established in 
1848; in 1858 the Albion, established 


in 1805; and in 1866 the Solicitors and 


General, established in 1845. 
Personnel 
Kk. M. Mountain, the present manag- 
ing director and underwriter of the 


Dominions Co., will continue to 
act as managing director and under- 
writer of the Company after the amal- 
gamation, with H. M. Merriman as as- 
sistant underwriter. 

Two directors of the Eagle, viz., Hor 
ace Peel (the chairman) and G. J. 
Fowler, will join the board of the 
amalgamated company. They and the 
remaining members of the Kagle board, 
viz., G. W. E. Loder, the Hon. Sidney 
Greville, Lord Duncannon, G. R. Jelli- 
coe, Major Scott, Cyril Jackson, and 
F. M. Ellgood, will constitute the West 
End board of the amalgamated Com- 
pany, 

F. B. 


British 


Galer, the present manager and 
actuary of the Eagle, will become the 
manager of the life department of the 
amalgamated company, with D. M. 
Carment as actuary and N. J. Carter, 
assistant actuary; S. A. Bennett will 
continue as manager of the fire depart- 
ment; D. M. Carment as manager of 
the indemnity department; E. E. B. 
Eldridge “as manager of the accident 
department; S. Holland as manager of 
the marine department; A. L. Royle 
as manager of the motor insurance de- 
Partment; and A. F. Shepherd as man- 
ager of the organization department. 
John Gardiner, A. C. A., will be the 
secretary; James Worsfold, F. C. I. S., 
will be the assistant secretary; and J. 
E. S. Kemp (the present secretary of 
the Eagle) will be the secretary of the 
West-End board. 





e * 
lowa National Fire Insurance Co. 
DES MOINES, IOWA Capital Stock $500,000 
The latest addition to Reliable Fire Insurance organizations will begin 
Writing Business on January 1, 1917 
JOHN L. BLEAKLY, President 


F. L. MINER FRANK P. FLYNN 


Vice-President Treasurer 
Cc. S. VANCE Cc. M. SPENCER 
Underwriting Manager Secretary 














LARTER & LEMMON SCHEDULE 


Discussed By Executive Committee of New England Exchange— 
Need of U. & O. Rule 


The following extracts from the re- IFastern and Western territory has been 
port of the Executive Committee of appointed to consider how uniform 
the New England Insurance Exchange, ruies and rates may be arrived at, 
read at the recent annual meeting of and probably a report from the Com- 


mittee will be forthcoming at an early 
date. In the meantime tentative ac- 
tion by the Exchange has been recom- 


the Exchange are of particular interest: 
“A great effort has been made by the 
Exchange under the supervision of the 
Executive Committee and the Mercan- mended which may improve conditions 
tile Schedule Committee in considering now existing and also avoid any mater- 
and applying the so-called L. & L. ial changes when uniform rules and 
Schedule, which, however, up to the rates are adopted generally. 
present time has not been found wholly — «rhe jee House Committee appointed 


practicable generally, in this territory. , har Bet am ate che atl 
While the matter has been in abeyance i, 1915 reported a Standard and Sched 


it | ae neccesitated the entire ceene- ule for rating Ice Houses which was 
as als scessitate 2e * CeSSé : . : 
a tog shes _ vi “a > tariff be the 24opted by the Exchange, and it was 
, "Ay Ss c » Ss P > . . 
. toate tte , When “seg ennnall also arranged that the application of 
a in fa rs a it will a Bo ane this schedule should be under the juris- 
ache e is ¢ » ] “e re seV- sae . "i . - " 
ph paceman P agers rea me diction of the Schedule Risks Commit- 
eral years to rate all larger cities and yg Recon * in Seated 
towns thereunder, and longer before it te e. It is expected that th . 
; ; : ; tion will produce more uniform and 


will be extended to other territory, 
therefore it is suggested that local com- 
mittees having jurisdiction over sec- 


more commensurate rates on this class 
of property. 


tions where re-rating is necessary “Rules governing clauses modifying 
should proceed with the inspection of the method of determining sound value 
such territory and provide new tariffs as provided by the standard form of 
as early as possible. policy have been adopted, though re- 

“The necessity for rules regulating stricted in their application to classes 
the writing of use and occupancy in- which custom has heretofore indicated 
surance has become very marked. A as properly subject to such modifica- 
Conference Committee representing the tion.” 
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Insurance Against Loss 


of Profits ‘Through Fire 


Bune 


BY ERNEST W. BELL, IN A PAPER READ 
BEPORE INSURANCE INSTITUTE OF 
NEW SOUTILT WALES 


“Profits Policies,” or 
“Consequential 


in other words, 
Loss Policies,” originat- 


ed from a policy issued in England 
many years back, and known as a 
“Profits” or “Excess Fire” policy. 


This form of insurance was a simple 
one and the method of adjustment 
equally so. The policies now in vogue 
contain the same principles altered and 
amended by the underwriters in ace- 
cordance with existing circumstances 
and experience learned from losses. 
This profits policy is still in’ existence 
on the Continent of Europe and is 
known as Chomage Insurance. The 
wording ran: 

“To pay the percentage that the sum 
hereby insured bears to the total fire 
insurance over contents on the amount 


paid by the fire companies.” 
Example: 

Insurance, £400. 

Total fire insurance over con- 
tents, £8,000. 

Percentage of sum insured to to- 
tal of fire policies, 5 per cent. The 
companies pay under the fire poli- 
cies, £6,000 

Insured is enabled to recover 
under his excess fire policy 5 per 
cent. of £6,000, namely, £300 
Under this contract the insured is 

paid the proportion irrespective of the 


loss of profits, and no doubt the method 
of adjustment considerably increased 
the moral hazard 

(To be continued.) 


AN UNFAIR STATEMENT 


Herman L. Ekern Says Companies 
Oppose Installation of 
Sprinklers 


The Non-Partisan 
nization of farmers, 
other things State insurance, has cir- 
culated a statement by Herman L. 
Ekern, formerly Insurance Commis- 
sioner of Wisconsin, supporting State 
insurance. He declares the State funds 
urge the installation of automatic 
sprinklers to protect life and proper:y, 
but “as the sprinklers cut down insur 
ance rates to one-third or even one- 
tenth of what they were before, stock 
companies cannot be enthusiastic about 
them. They cut off too much income.” 

This statement is untrue. Every in 
ducement is made for the instailation 
of sprinklers, and no one appreciates 
more than the fire insurance companies 
the effect that sprinklers have on the 
burning ratio. 


Mr. Ekern when commissioner com- 
piled a list of rates on manufacturing 
plants, showing what they were before 
and after sprinklers were installed. 
The reduction, of course, was consid 
erable, but he did not at that time make 
the statement that the rate reductions 
were grudgingly made by companies 

Mr. Ekern is practicing law, with 
offices in Chicago and in Madison. He 
is in partnership with Edwin A. Meyers, 


League, the orga- 
favoring among 


their cards reading “Insurance Coun 
sel.” He is making a _ business of 
drafting insurance codes for the varli- 


ous States, and has also been rather ac 
tive in advising compensation mutuals. 
He was one of the promoters and mana 
gers of the Wisconsin State fund, which 
has not been a shining success. As an 
insurance commissioner Mr. Ekern took 
more interest in the subject of fire in 
surance rates than in any o‘her topic. 


NORTHERN ENTERS AUTO FIELD 


The Northern urance of London 
expects to startwriting automobile 
business some time before February. 
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Secretary R. G. Potter 
Tells of Year’s Work 


INCREASE IN APPICATIONS FOR 
SPRINKLER RATE REVISIONS 
Larter & Lemmon Schedule Committee 
Reports Progress—President 
Hornbostel in Chair 


Kk. H. Hornbostel, president of the 
Underwriters’ Association of New York 
State, presided at the meeting of the 
association on January 9 for the first 
time since his election. Mr. Hornbostel 
iz receiving the sympathy of friends 
because of the critical illness of his 
daughter. 

At the meeting the retiring  presi- 
dent, Mr. Vreeland, delivered an ad- 
dress. 


Secretary Potter’s Report 

The report of Secretary Ralph G. 
Potter was also read. He said that 
three companies have joined the asso- 
ciation, Northern of London, Reliance 
and Richmond, and there have been no 
withdrawals. 

In discussing the sprinklered risk de- 
partment he deplored the downward 
tendency of rates, and said that appli- 
cations for revisions were largely in the 
majority. The number of ratings of 
risks have shown an increase. The 
sprinklered risk department is in good 
shape to handle its affairs. He said that 
representatives of the association, in- 
cluding himself, had attended many 
meetings of chambers of commerce and 
other bodies of business men in the 
State, delivering addresses, adding that 
the more the public learns of the work 
of the association the more does it show 
a tendency to co-operate. 

L. & L. Committee 

The committee on the Larter & Lem- 
ron schedule reported progress. 

There was considerable discussion of 
agency conditions and the agency 
pledge. 


KNOX GUEST OF HONOR 


Charles W. Cool, Glens Falls, Host to 
Special Agents of Companies in 
His Office 


Special agents of the companies rep- 
resented in the office of Charles W. 
Cool, a local agent of Glens Falls, New 
York, and the first mayor of that city, 
were the guests of Mr. Cool at a dinner 
given at the Halfway House, at that 
city, one night this week. The special 
guest of honor was John B. Knox, 
secretary of the Phoenix of Hartford. 
Mr. Knox is an exceedingly popular in- 
dividual with New York State fire in- 
surance men, not only in his personal 
relationship but also from the fact that 
he is the father of several insurance 
men who are in the field for companies, 
one of whom is also a prominent local 
agent in Hartford, Conn. 


BEACH AGENCY 
Percy A. Beach has become a mem- 
ber of the E. F. Beach Agency, Cattar- 
augus, N. Y., and the name has been 
changed to E. F. Beach & Son. 





HOME OFFICE 


80 Maiden Lane 
New York 





THE 


DELITY-PHENIX 


FIRE INSURANCE COMPANY 
of New York 


HENRY EVANS, President 


CASH CAPITAL 
TWO AND A HALF MILLION DOLLARS 


(iit awenn cate 8,685,436 


MTD coh TMS at ug ‘ 
BS ee stakes 
Policyholders’ Surplus. . 


LOSSES PAID SINCE ORGANIZATION 
OVER ONE HUNDRED ELEVEN MILLIONS 


Fidelity Phenix—Famous for Fair Dealing 


» ++» «18,228,828 
9,543,392 


WESTERN OFFICE 


137 So. La Salle St., 
Chicago. 








$183,000,000 IN LOSSES 


Payments of Insurance Company of 
North America During Past 
125 Years 

The Insurance Company of North 
America, Philadelphia, which is celebra- 
ting its 125th anniversary, is the oldest 
stock insurance company in the United 
States and has paid losses of more 
than $183,000,000 in all parts of the 
world. 

The company was organized in 1792 
by Benjamin Rush, one of the signers 
of the Declaration of Independence; 
Commodore Richard Hale and others. 

When the company was organized 
the steamship was unheard of, and rail- 
roads were still a dream. But the com- 
pany was prosperous from the begin- 
ning. It was the first insurance com- 
pany to advertise in the newspapers of 
more than a century ago. 

During the 125 years of its existence 
the country has developed from colon- 
ies with 4,000,000 persons, largely en- 
gaged in agricultural pursuits, to a 
nighty nation of more than 101,000,- 
000 population, with commerce in all 
parts of the world. 

The resources of the company kept 
pace with the rapid development of the 
country, and it was able to pay claims 
aggregating $3,000,000 after the earth- 
quake at San Francisco. This was the 
largest single group of claims ever 
paid by any company. 

Among the many quaint documents in 
the company’s library is an application 
for insurance for the brig Sandwich, by 


BREAKING INTO DAILIES 


Not a Bit Difficult If You Know How, 
as D. D. Butler, of Middletown, 
Conn., Does 


A recent news page of the “Penny 
Press,” Middletown, Conn., looked as 
though it had been edited in the office 
of Dale D. Butler, Insurance Agent. On 
the page were no less than four stories, 
in which Butler figured. One of them 
read as follows: 


Dale D. Butler’s auto coupe was 
burning up, while he was driving it 
down Court street, last night. He 
stopped, jumped out and yelled for 
help. Thurber Wilcox, a solicitor 
for Butler’s Insurance Office, rushed 
out of the Masonic club, ran over 
to Butler's office, came back with a 
“Pyrene” Extinguisher and squel- 
ched the blaze in two seconds. Then 
he and Butler fixed up the wires, 
started the car, went over to But- 
ler’s Office, Opp. “Town Clock,” 
and made a claim for damage, 
which was settled immediately. 
Then Wilcox, who is a former auto 
repair expert, took the car to a gar- 
age, fixed it all up (except paint- 
ing) and Butler paid him the insur- 
ance money. A good ad for good 
insurance and for Pyrene, and both 
are sold by Butler’s Office. 


Stephen Girard in 1794. Girard spec- 
ified that the vessel was warranted an 
American bottom, and all the goods 
carried were made in this country. 


Decision Covering 
Title to Property 


DELIVERED BY SUPREME COURT 
OF PENNSYLVANIA 


Wife Bought Property, Her Husband 
Being Part Owner—Former 
Entitled to Recover 


ty GEORGE F. KAISER of New York Bar 


A recent decision of the Supreme 
Court of Pennsylvania is to the effect 
that although a fire insurance policy 
may require sole and _ unconditional 
ownership on the part of the insured, 
a recovery may still be had if a fire 
occurs even though it appears that the 
insured only has title to the property 
jcintly with her husband. 

Suit was started to recover the sum 
of $1,300 alleged to have been sustained 
by reason of a fire on property which 
had been insured against such loss. 

The evidence was to the effect that 
the woman who brought suit had pur- 
chased a lot with her own funds and 
erected a house thereon and had also 
bought and paid for the piano. She 
had the deed to the lot made out to 
herself and her husband jointly, how- 
ever, and the property was likewise in- 
sured in the joint names of husband 
and wife. 

Liability Denied By Company 

Before the policy on which suit was 
brought was issued the husband had 
fled from the State so it was issued in 
the wife’s name alone. Thereafter the 
fire occurred and liability was denied by 
the company on the ground that the 
provisions of the policy provided that: 
“The entire policy shall be void if the 
interest of the insured in the property 
be not truly stated therein, or if the 
interest of the insured be other than 
unconditional and sole ownership” and 
“it fire occurred, the insured.......... 
within sixty days after the fire, unless 
such time is extended in writing by 
this company, shall render a statement 
to the company, signed and sworn to 
by said insured,” had been broken. 

Court’s Ruling 

The Court held that the wife had 
bought and paid for the property with 
funds which belong entirely to her, and 
was accordingly entitled to be indem- 
nified for the loss sustained by reason 
of the fire notwithstanding the fact that 
the policy had been taken out jointly 
in the names of herself and her hus- 
band as she had such an insurable in- 
terest that the entire loss would fall 
on her, which was sufficient title to 
bring her within the requirements of the 
policy’s provisions. 

The fact that the required proofs of 
less were not furnished to the company 
was excused because the loss was a 
total loss, the Court remarking that in 
case of a total loss formal proofs of 
less were not necessary unless request- 
ed by the company.—Livingstone vs. 
Boston Ins. Co. 99 Atl. Rep. pg. 212. 


G. W. HUGHES PRESIDENT 
George W. Hughes, of Carbondale, 
Pa., has been elected president of the 
Underwriters’ Association of Carbon- 
dele, Pa. H. N. Barrett, of Peckville, 
is vice-presiaent; Leroy Thorpe, treas- 
urer. 








Authorized Capital $500,000 


Brtroit National Hire 
Susurauce Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 





F. D. Layton, Ass’t Sec’y 





National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1916, to New York Insurance Department 


LIABILITIES 
I A (I et os aaa $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
. . £ — a eee 9,410,306.91 
Unsettled Losses and Other Claims................0.00005 sees 15428,496.86 
Net Surplus over Capital and Liabilities.................... . 3,387,090.69 
Total assets January 1, 1916.. ....... $16,225,894.46 
Hl. A. Smith, President S. T. Maxwell, Ass’t Sec’y F. B. Seymour, Treas 
G. H. Tryon, Secretary C. S. Langdon, Ass’t Sec’y C. B. Roulet, Gen. Agt 


E. E. Pike, Ass’t Sec’y 


SURPLUS TO POLICY HOLDERS, - . 





$5,387,090.69 
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New Insurance Laws a 


Effective in France 


NO RELATIONS WITH PERSONS IN 
“CERTAIN COUNTRIES” 


Name a Consultative Committee on Re- 
Assurances Composed of Sixteen 
Members 


In the new law as passed by the 
French Chamber of Deputies on 24th 
November, 1916—‘‘An Act relative to 
the Supervision of Re-assurances Un- 
derwritten or Executed in France and 
Aigeria’”—insurance men in this and 
other countries will find much to inter- 
est them and provide food for reflec- 
tion. The enactment is as follows: 

Ist Article 

Insurance Companies of every kind, 
French or foreign, licensed brokers and 
all intermediaries whatsoever, who in 
france or Algeria underwrite re-assur- 
ances, or arrange for them to be under- 
written; or execute the same, or cause 
them to be executed; or in a general 
way or in any form whatever make 
total or partial assignments or accept 
ances of risks already insured, are re- 
quired to acquaint the sworn repre- 
sentatives of the “Ministre du Tra- 
vail” and the “Prevoyance Sociale” with 
all their books, registers, contracts, ac- 
counts and any document whatsoever 
relating to the before-mentioned opera- 
tions. Each Underwriter or Assurer is 
required to engage with the “Ministre 
du Travail” not to deal in re-assurance 
of any risks concerning persons, prop- 
erty, etec., in France or Algeria, with 
certain firms or those belonging to cer- 
tain counties, of which a list will be 
drawn up by the “Ministre du Travail” 
on the advice of the Consultative Com- 
mittee instituted by Article 3 (below) 
and hereafter published in the Official 
jcurnal; the same engagement must be 
demanded from successive retrocession- 
aires by their immediate grantor. It 


is forbidden to underwrite a direct as- 
surance of the same risk with a for- 
eign assurer who has not conformed 


to the requisition of Article 2 (below.) 

No assurance company, licensed 
broker or other intermediary operating 
in France or Algeria must accept the 
assurances or retrocession already as- 


sured by organizations appearing on 
the list mentioned in the preceding 
paragraph. 
Article 2 

Companies or foreign underwriter: 
practising in France or Algeria, as 
mentioned in the previous Article, or 
coing direct assurance there must sub- 


mit for the approval of the ‘Ministere 
du 


Travail” some person living in 
France who can receive notifications 
and furnish the necessary documents 


and information in accordance with the 
present Act. They must send annually, 
to the “Minstre du. Travail” a special 
balance sheet of their French business. 

The same companies or foreign un- 
cerwriters in France are subject to 
the approbation of the Government and 
must find security or guarantees ac- 
cording to the conditions determined 
by a decree promulgated on the advice 
of the. Consultative Committee institu- 
ted by Article 3, that is, if their own 
ccuntry has taken, or did take, anal- 
ofous measures in respect of French 
cCmpanies. 

Article 3 

In view of the application of the 
present Act, it is necessary to create a 
Consultative Committee on Re-assur- 


ances, composed of sixteen members 
as follows:—a Senator and a Deputy 
nominated by the “Ministre du Tra- 


vail”; a member of the State Council; 


& Lawyer; the President of the Paris 
Chamber of Commerce or a member 
nominated by him; the Director Gen- 


eral of the Funds of depots and con- 
signments; the Director of Criminal Af- 
fairs and Indulgences to the Minister 
of Justice; the Chief and the Judicial 
Counsellor of the service controlling 


NEW JERSEY NOTES 








NEW JERSEY FEDERATION 
Meeting to Organize Will Be Held in 
Newark on Monday 
Afternoon 


There will be a meeting on Monday 
afternoon at 2 o’clock at the Board of 
Trade, 800 Broad Street, Newark, for 
the organization of an Insurance Fed- 
eration of New Jersey. The meeting 
will be addressed by Mark T. McKee, 
George D. Webb and other prominent 
speakers. On the committee are W. 
S. Naulty, L. O. Faulhauber, Fred S. 


Plume, C. Alfred 
Dodd, W. G. Mey- 
Weston Roberts. 


Reynolds 
Purhorn, 
er, G. F. 


George C. 
Charles 8S. 
Keer and 


ADDS $20,000 TO SURPLUS 
The aggregate fire losses of the At- 
lantic City Fire last year amounted to 
$5,000. At a meeting of the directors 
a semi-annual dividend of 7 per cent., 
payable as of January 1, was voted on 


the $100,000 worth of capital stock. 
This made the total dividends for the 
year 14 per cent. In addition, $20,000 


was added to the surplus. 


LA MONTE’S ANNUAL REPORT 

In his annual report, Commissione* 
La Monte, of New Jersey, makes no 
comments on fire insurance conditions 
of an editorial nature, but contents 
himself with quoting facts and figures. 


FIERO PRESIDENT 

W. M. Fiero, of Middletown, N. Y., 
has been elected president of the Or- 
ange County Board of Fire Underwrit- 
ers. A. V. D. Wallace is vice-presi 
dent. 

A committee 
constitution and 


was appointed on new 
by-laws. The opinion 
prevailed among the members present 
that the county organization shoulda 
aaopt a constitution conforming to that 
ot the New York State Local Agents’ 
Association as by this method the in- 
fluence of the State Association could 
be secured if necessary. A committee 
was appointed to arrange for the next 
quarterly meeting, at which every agent 
oi Orange county is asked to be pres- 
ent as matters of importance will be 
up for consideration. 


TO MEET IN WASHINGTON 

The National Association of Fire In- 
surance Agents will hold its mid-year 
conference at the Shoreham Hotel. 
Washington, on February 15, 16 and 17, 
and plans to hold the sessions in the 
morning so that the delegates may have 
the afternoon to visit the various points 
of interest in the capital city. Local 
arrangements are being handled by 
Chairman E..J. Walsh, of the local un- 


derwriters, and Ralph W, Lee, a mem- 
ber of the organizat'on committee of 
the National Association. 

Frank R. Beals has purchased the 
Htowkins Insurance Agency, Phillips- 
burg, Pa. J. E. Hawkins is justice of 
the peace and in the coal business. 

John L. Bauer, a fire insurance man, 


in Boyertown, Pa., died a few days ago. 


W. A. Dickenson has been elected 
president of the Lockport Board of 
Fire Underwriters ; B. G. Wright, vice- 











president, and G. C. Moody secretary 
end treasurer. 
private assurances; six directors or 


administrators of French companies and 
a director of a foreign assurance com- 
pany; nominated for four years by their 
colleagues. The President and Vice- 
President of the Committee are nomi- 
nated by the “Ministre du Travail.” 


“The Leading Fire Insurance Company 
merica”™ 
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ARTNA INSURANCE COMPANY 
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of Aetna Insurance Co. 


a ag Application For Agencies Invited 


WM. B. CLARK, President 











WALTER F. ERRICKSON 


Newark and Suburban New Jersey Agency 
38-40 CLINTON STREET TELEPHONE 8266 MARKET — NEWARK, NEW JERSEY 


SPECIAL FACILITIES FOR OUT-OF-TOWN BUSINESS 








E. F. FLINDELL 
123 William Street Telephone John 2330 New York City 


Business Bound Throughout the United States and Canada 
FOR 
The Scottish Union and National Insurance Company 








WILLIAM C. SCHEIDE & CO,., Inc. 


HARTFORD, CONN. 
Re-Insurance in All Branches 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 
CAPITAL FIRE INSURANCE CO., Concord, N. H. 


NEW YORK STATE DEPARTMENT 
PERCY B. DUTTON, Manager, Rochester, N. Y. 











‘““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 
Saemsadh Wael aan sie 

$102,000,000 

- $36,000,000 


WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 


UNITED STATES BRANCH 


Losses Paid - - 
January 1, 1916 


Losses Paid in U. S. 


BOBIRS. cxceszexaccescineexeesesess $ 2,747,815.34 

Surplus in United States...... 1,309,295.82 
Eastern and Southern Departments Total Losses Paid in United 
States From 1874 to 1915, 

55 JOHN STREET FROGS ccccccsccccscvcccccces 40,654,747.02 


NEW YORK CITY BROCK, President 


Ww. R. 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 














The Columbian National Fire Insurance Company 


T. A Lawler, Pres. H. P. Orr, Sec.-Treas. 
JANUARY Ist, 1916 


0 eer Me ekwsuwe $1,571,954.84 
Surplus to Policyholders..... $1,257,680.79 


EASTERN DEPARTMENT, Scranton, Pa. 
Massachusetts, Rhode Island, New York, 
New Jersey, Pennsylvania and Maryland 
James J. Boland, Manager 
Reliable agents wanted in unrepresented territory 














First National Fire 


Insurance Company of the United States 
WASHINGTON, D. C. 
ROBERT J. WYNNE, President JOHN E. SMITH, Secretary 
Statement January 1, 1916 
CAPITAL, $912,502 
RESERVE FOR ALL OTHER LIABILITIES, $523,785 
NET SURPLUS, $377,447 ASSETS, $1,813,734 
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The reason for this is that the risk 
of war is so great in the event of war 
being declared that the underwriter 
does not feel disposed to include it in 
the ordinary course of business, without 
receiving a very large additional pre- 
mium and the clause is inserted in the 
policy, therefore, for the underwriter’s 
protection so that in the event of risk 
of war being declared he may be at lib- 
erty to charge adequate additional rates 
for the extra risk he runs. 

The rate of insurance on war risks 
varies from day to day in accordance 
with the advice which the underwriters 
receive as to the conditions prevailing 
at the time the risk is accepted, or 
which may be expected to prevail at 
the time the merchandise covered 
against capture reaches the danger 
zone. 

It woufd, therefore, be manifestly un- 
fair to expect an underwriter to insure 
this risk at the same rates as the ordi- 
nary perils of the sea, fire, ete, 

Subsequently in order to avoid the 
clerical labor of writing this clause in 
the margin of the policy it was intro- 
duced in print in the margin of the pol- 
icy and from there was transferred to 
the body of the policy. 

To quote from Lord Selborne the 
words “warranted free from,” mean 
that although the general terms of the 
policy would have covered this risk, yet 
considering the special riskiness of the 
particular matter, the underwriters un- 
less they are paid a premium for con- 
senting to take it, do not choose to be 
liable where the particular thing hap- 
pens which they have stipulated by this 
warranty that they shall be warranted 
free ‘from, and furthermore the words, 


Now Adjusting 
Canadian C. & F. Loss 


(Continued from page 1.) 


ou the Street is that one of the leading 
companies is in a reinsurance pool by 
which five times its net line is covered 
by reinsurance, 

The fire started in a high explosive 
receiving building, No. 30. The wind 
was said to be blowing from the North, 
but the magnitude of the loss made this 
unimportant, the fire successfully fight- 
ing against the wind. It was first dis- 
ecvered in a pan of denatured alcohol 
one of the employes had for cleaning 
the outside surface of cartridges. It 
spread on to a bench, and the stories 
of what happened after this conflict. 


Talk of an Addition 

In one of the offices, carrying a large 
line, a story is current that recently an 
addition had been built practically con- 
necting two iron clad: buildings, in which 
were stored loaded shells ready for 
shipment, and where companies had 
ccnsiderable liability with the building 
in which the fire started. The Eastern 
Underwriter saw a survey of the risk 
made two months ago, which does not 
sitow any such addition. 

The extent of the Kingsland loss was 
a surprise to underwriters because the 
buildings were on a hill, were detached, 
and covered an area of about a mile. 

The daily newspaper report that the 
city of Kingsland was indemnified by a 
million dollar bond is incorrect. The 
city was covered by an explosion pol- 
icy, but as it is a fire and not an ex- 
plosion loss companies are not liable. 
Berrian Bros., of Newark, are adjust- 
ers for Union Township. 

Assured’s Statement 
The Canadian Car & Foundry Com- 





THE MARINE INSURANCE CONTRACT 


By President BENJAMIN RUSH 
of the Insurance Company of North America 


From an address delivered by Mr. Rush before the Fire Insurance Society of 
Philadelphia, and republished by courtesy of the Fire Insurance Society of 
Philadelphia’s “Bulletin.” 








capture and seizure, are not to be con- 
sidered as having sole reference to the 
acts of belligerents. 

The word capture would seem to in- 
clude every act of seizing or taking by 
an enemy or belligerent. Seizure is 
a larger term and goes beyond it and 
may reasonably be interpreted to em- 
brace every act of taking forcible pos- 
session, either by lawful authority or 
by overpowering force. 

The words capture and seizure can 
be understood to include every forcible 
proceeding arising out of the perils in- 
sured against, whereby the assured is 
deprived of the control or possession of 
his property, whether such proceeding 
be permanent or only temporary in ef- 
fect, and whether it be an act of an 
enemy or of a friendly power mistaking 
the vessel for an enemy, mutinous pas- 
sengers or a lawful authority, with the 
exception of piratica] seizure, which is 
expressly covered. 

It is therefore clear that this clause 
relieves the underwriter from loss or 
damage directly arising from riot, civil 
commotion, capture, seizure, detention 
or from any attempt thereat, or the 
consequence thereof, or the direct or 
remote consequences of any hostilities 
(for instance such as a.loss by striking 
a torpedo, which had gone adrift and 
free from loss or damage resulting from 
measures or operations incident to war, 
whether before or after the declaration 
thereof, such for instance as stranding, 
owing to a hostile government having 
seized a lighthouse and extinguished its 
light, and it makes no difference wheth- 
er those acts occur prior or subsequent 
to the actual declaration of war. 

(To he continued.) 


pany issued a statement after the loss, 
saying in part as follows: 

In March, 1915, the Canadian Car and 
Feundry Company, Ltd., of Montreal, entered 
into contracts with the Russian Government to 
supply 5,000,000 rounds of 3-inch ammunition, 
half shrapnel and half high explosive shells. 

hese contracts were partly completed by 
March, 1916, and on March 8, 1916, were as 
sijned to a New York corporation, an agency 

f the Canadian Car and Foundry Company, 
Itd., which took over the two main Russian 
contracts and all subsidiary contracts and sup 
plies, and undertook to complete and deliver 
the full quantity of 5,000,000 rounds, 


Agency of Canadian Car and Foundry Com- 


many, Ltd., had a large plant near Kingsland, 
N. J., for the purpose of assembling, packing 
end preparing these shells for shipment. No 


shells were manufactured on the premises. 
There were employed from time to time at 
Kingsland from 3,000 to 4,000 men. Large quan- 
tties of these shells have been shipped to 


The two contracts were practically completed, 

large quantity of shells had been delivered 
in storage at Kingsland to the representatives 
«f the Russian Government, and the balance of 
the shells were being assembled and packed 
vesterday when a fire took place in one of the 
large buildings used for cleaning shells. 

rhe buildings destroyed were valued at about 
$750,000, The value of the contents of the 
huildings destroyed amounted approximately to 
"16,000,000. The company was protected to the 
mount of about $3,000,000 in insurance on the 
buildings and contents; the rest is a_ total 
ss. So far as we have been able to ascer- 
tain no one was killed or seriously injured as 
1 result of the fire and subsequént explosions 
which took place. 


Du Pont Explosion 


Following an explosion in the Du 
Pont powder plant at Haskell, N. J., it 
was stated that the Du Pont company 
would make no claim for loss. 

The Maryland Casualty Company of 
Baltimore covered the workmen’s com- 
pensation liability required under the 
New Jersey law to operate the plant 
at Kingsland. No claims for injury 
have been made. 


Annual Meeting cf 
Middle Department 


LIST OF NEW COMMITTEEMEN 
ANNOUNCED 


G. A. Russell Chairman of Committee 
on Rules—Chapman Chairman 
Allegheny County 

The annual meeting of the Underwrit- 
ers’ Association of the Middle Depart- 
ment took place on January 17. The 
proposed district committeemen chair- 
men follow: 

Adams County, John F: Stief; Al- 
legheny County, Hubert W, Chapman; 
Allegheny and Garret Counties, Hen- 
ry D. Rogers; Anne Arundel County, J. 
T. Robertson; Armstrong County, Chris- 
ten Moller; Baltimore City, C, J. Irvin; 
Baltimore County, 'H. A. Robier; Bea- 
ver County, Wm. T. Evans; Bedford 
County, Jos. P. Fisher; Berks County, 
Frederick L, Holman; Berkeley, Jeffer- 
son and Morgan Counties, W. Va., F. L. 
Mosher; Blair County, H, C. Chase; 
Bradford and Sullivan Counties, G. E. 
Donahue; Butler County, J. H. Bonney; 
Calvert, Charles and St. Mary’s Coun- 
ties, Harry T, Poor; Cambria County, 
T. J. Trout; Cambria County (North- 
ern), W. Rhodes Budlong; Cameron and 
Elk Counties, F. W. Sippell; Carbon 
County, Howard B. Woolman; Carroll 
County, Harry Y. Chatterley; Center 
County, S. S. Grimm; Clarion County, 
A. G. Crawshaw; Clearfield County (ex- 
cept DuBois Board), Pa,, A. Y. Findlay; 
Clearfield County, Fred M. Bleuit; Clin- 
ton County, Ernest Sharpe; Columbia 
and Montour Counties, R. G. Leypoldt; 
Crawford County, Chas, S. Kremer; 
Cumberland County, H. B. Jennings; 
Dauphin County, Chas. M. Kerr; Dela- 
ware State, Benj. Bevier; Eastern Shore 
of Maryland, Benj. Bevier; Krie County, 
A. K. Black, Jr.; Fayette County (ex- 
cept Monongahela Valley), Smith M. 
Wilson; Franklin and Fulton Counties, 
A. O, Denzel; Frederick and Washing- 
ton Counties, Chas. M. Kerr; Greene 
County, John M. Dom; Harford County, 
Robert M. August; Howard County, 
William C. Poe, Jr.; Huntington Coun- 
ty, Elmer R. Porter; Indiana County, 
Fred D. Blessmeyer; Jefferson County, 
Clem O, DeWitt; Juniata and Perry 
Counties, Chas. D, Hubbard; Lacka- 
wanna County, J. M. Woodroffe; Lan- 
caster County, A. N. Hamilton; Law- 
rence County, Henry M. Zweig; Leb- 
anon County F. H. Walker; Lehigh 
County, R. H. M, Stuart; Luzerne Coun- 
ty (Hazleton Board), Join M, Holmes; 
Luzerne County (Wilkes-Barre and 
Pittston Boards), Harold Haskins; Ly- 
coming County, Paul Turner, Jr.; Me- 
Kean County, Paul L. Haid; Mercer 
County, C. M. Tyler; Mifflin County, A. 
F. O’Daniel; Monongahela Valley, J. D. 
Talley; Montgomery County, Wm, Y. 
Young; Northampton County, W. G. 
Munroe; Northumberland County, Os- 
wald G. Boyle; Philadelphia Suburban 
(Delaware, Chester, Montgomery and 
Bucks Counties), Pa., and Camden Coun- 
ty, N. J., C. J. Irvin; Potter County, H. 
W. Birchard; Prince George’s County, W. 
R. Hills; Schuylkill County, H, A, Mil- 
ler; Snyder and Union Counties, W. G. 
Kent; Somerset County, J. S. Akers; 
Susquehanna and Wyoming Counties, 
N. C. Rorabaugh; Tioga County, Harry 
W. Birchard; Venango County, Nevin 
N. Huested; Warren and Forest Coun- 
ties, Wm. G, Mockett; Washington 
County (except Monongahela Valley), 
Geo, R. Fulton; Wayne, Monroe and 
Pike Counties, Wm. A. Hebert; West- 
moreland County (except Monongahela 
Valley), H. O. Kline; York County, W. 
L. Beecher. 

The committee on constitution, by- 
laws and rules follows: Gilbert A. Rus- 
sell, chairman; G. G. Plyer, A. N. Ham- 
ilton, Harry Y. Chatterley, R. H. M. Stu- 
art, Smith M. Wilson, H. O. Kline, Geo. 
A, Clarke, G. Hope Miller. 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
1o0 WILLIAM STREET, NEW YORK 














1853 Sixty-Third Year 1916 


FARMERS’ 


Fire Insurance 
Company 


YORK, PENNSYLVANIA 


Assets (Dec. 31, 


ree $1,099,331.19 
Net Surplus (Dec. 
Way SMEG) .ccsas 496,079.49 


W. H. MILLER, President 
A. S. McCONKEY, Sec. and Treas. 
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CASUALTY AND SURETY POINTERS 
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Sunstroke A Disease 


Not An Accident 


SOME POINTS IN NEW BOOK OF 
MARTIN P. CORNELIUS 


Discussion of Injury When Insured 
Twists Body in Unusual or 
Unexpected Way 


In his book on the insuring clause of 
personal accident policies, “Accidental 
Means,” just published by C. C. Hine’s 
Sons Company, publishers, Martin P. 
Cornelius, assistant general counsel of 
the Continental Casualty, says in part 
regarding the sunstroke clause: 


Where the insured comes to his 
death from sunstroke there is no 
liability under the usual form of acci- 
dent policy, because sunstroke is a 
disease. If, however, the policy spec- 
ially provides to pay for sunstroke 
effected by accidental means, the 
usual rule applies. In such case it 
must appear that the exposure or 


“means,” as well as the resultant 
sunstroke is accidental. The b0d- 
ily infirmity brought about by 


freezing is an injury. If the ex- 
posure to the cold is involuntary, 
then there is liability under the 
usual insuring clause. Otherwise 
the injury cannot be considered as 
having been effected by accidental 
means and there is no liability. 


Case Before Court of Appeals 


There is now an important case be- 
fore the Court of Appeals on the ques- 
tion of sunstroke, the Appellate Divi- 
sion having affirmed the trial court’s 
verdict in favor of the assured. The re- 
sult is awaited with interest by under- 
writers, owing to the fact that the 
Court of Appeals, in order to sustain 
the Appellate Division will have to re- 
verse itself in the famous Schumacher 
case, which had been used as a prece- 
dent for years. 


Involuntary Movements 


Another proposition in Mr. Cornelius’ 
book follows: 


A result such as follows from or- 
dinary means voluntarily employed 
in a not unusual or unexpected way 
cannot be called a result effected 
by accidental means, but if in the 
act which precedes the injury, some- 
thing unforeseen, unexpected and 
unusual occurs which produces the 
injury, then the injury is effected 
by accidental means. If the insured 
does something which he intends 
to do but involuntarily does that 
thing in a way different than he in- 
tended and because of some invol- 
untary movement of the body an in- 


NEW BLOOD IN PHILADELPHIA 


Change of Officers in Surety Associa- 
tion—Brokers’ Provisions Made 
Uniform Also 


For eight years Herbert F. Hoops, 
manager of the F. & D.’s bonding and 
surety department in Philadelphia, has 
been president of the local surety as- 
sociation in that city. Other officers 
were also re-elected. In the meantime 
new men have come to the city and 
have not been particularly interested 
in the association, although Mr. Hoops 


is a man of fine standing in Philadel- 
rhia, and is a successful insurance 
man. 


It was decided to elect new officers 
at the annual meeting last week. R. 
R. Benedict, American Surety, is the 
new president; and George U. Pope, 
Hz«rtford, the new secretary. At a din- 
ner held in the Bellevue-Stratford about 
ferty attended. A strong and interest- 
ing; speech was delivered by R. R. Gil- 
key, secretary of the Surety Associa- 
tion of America. At the meeting brok- 
erage rules were made more uniform, 
su that all offices would be placed 
upon the same basis. 


HENDRICKSON RESIGNS 

Benjamin V. Hendrickson, Jr., special 
agent for New York State of the Lon- 
don & Lancashire Indemnity, has re- 
signed as of February 1. Mr. Hen- 
drickson will enter the dyestuff busi- 
ness with the firm of Siemon & Elting. 
He has been with the London & Lan- 
cashire for about a year prior to which 
he was with the agency department 
oi the Casualty Company of America 
fo. several years. 


BARKIE WiTH METROPOLITAN 

Charles A. Barkie, who has been 
manager of the commercial department 
of the Continental Casualty’s New 
York office for several years, has been 
appointed special general agent of the 
Metropolitan Casualty. 


jury results, such injury is effected 

through accidental means. 

Under a few authorities it seems that 
where the thing which the insured at- 
tempts to do is of such a character as 
wvuld not ordinarily be expected to 
bring about an injury, and, where, from 
all the surrounding circumstances it is 
apparent that in doing said thing the 
iusured probably involuntarily turned 
or twisted his body or got into an unex- 
pected position, even where there is no 
direct evidence upon which to base such 
2 conclusion, it is for the jury to deter- 
mine, as a question of fact, whether or 
not the insured involuntarily turned or 
twisted his body in an unusual and un- 
expected way. 
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FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4 TY & WALNUT STS. 
PHILADELPHIA 








Reflections On 
Contract Bond Losses 


NEED OF VIGILANCE DEMON- 
STRATED, SAYS F. & C. 


Sixteen General Causes for Loss—Many 
of Them Preventable—Exhaustive 
Investigation Needed 


A large surety company, with a queer 
idea of recreation, has been amusing it- 
self with a study of recent contract- 
bend losses and trying to trace back to 
tleir original sources in the application 
papers the payment of $500,000 under 
contract bonds. We can imagine few 
diversions more exquisitely delightful 
tc a surety underwriter—it is a rare 
ferm of sport, says the Fidelity and 
Casualty “Bulletin.” 

The lamentable result decomposes 
under analysis into sixteen general 
causes. It is interesting to know that 
more than half of these causes owe 
their existence to the fact that the com- 
pany either did not take the trouble to 
make of (more probably) was not per- 
mitted by the heartless agent to make 
the proper investigation; that is to say, 
sixty-five per cent. of the losses finally 
paid were preventable and might have 
been wholly or largely avoided if the 
agent and the company (yes, that is 
the proper sequence) had made a thor- 
oughgoing investigation of the condi- 
tions before the bond was issued. 


Agents’ Attitude 


It is interesting to know, too, that 
most of the remaining causes might also 
be said to Le preventable—“unreliable 
or tricky indemnitors,” for example, 
and “fraud on the part of principal.” 
Clearly, such possibilities would us- 
ually be eliminated by an exhaustive 
investigation. 

We grieve to note, and we transmit 
the information in a subdued and apolo- 
getic tone, that about eight per cent. 
of the losses were incurred in connec- 
tion with bonds “forced upon the com- 
pany by repeated pleadings of agents,” 
and that 11.2 per cent. were incurred 


DESK SET FOR CARMAN 


Retiring Vice-President of American 
Surety Guest at Luncheon, R. R. 
Brown Presiding 


— 


A farewell luncheon was tendered to 
L. E. Carman, formerly vice-president 
of the American Surety Company of 
New York by President Lafrentz, of 
that Company, at the Bankers’ Club of 
America. Mr. Carman recently resigned 
his position to associate himself with 
Mr. C. E. Chapman, a member of the 
New York Stock Exchange, in the stock 
brokerage business. 

Remarks were made by R. R. Brown, 
first vice-president; W. A. Brandt, sec- 
retary; Vice-Presidents Cortlandt S. 
Van Rennselaer, H B. Zevely and J. W. 
Mason; G. L. Naught, attorney, and 
R. B. Hamilton, 


R, R. Brown presided as master of 
ceremonies, 
Mr. Carman was presented with a 


silver desk-set as a token of the esteem 
in which he is held by his former as- 
sociates. 

Among those present were the follow- 
ing: Messrs. R. R. Brown, ct. s. Van 
Rennselaer, Jarvis W. Mason, H. B. 
Zevely, W. M. Tomlins, Jr., Theodore 
Cocheu, Jr., Chas. W. Goetchius, E. F. 
Watson, F. J. Parry, Wm. A. Brandt, 
A. F. Lafrentz, David R. Sanford, D. H. 


Cook, George L. Naught, E. C. Jamie- 
son, R. B. Hamilton, W. C. Lloyd, A. 
EK. Cotterell, B. J. McGinn, William 
Goetz, L. S. Moore, H. T. Cole, H. F. 
Waterbury, W. H. Bishop and A. C. 
Rehberger. 


Messrs. H. D, Lyman, F. W. Lafrentz, 
H. C, Willcox, C. E. Millen and H. A. 
Reiss were unable to attend because of 
illness or absence from town. 


cn bonds “executed by agents and not 
approved by the home office.” 

The surety company in question has 
2 practised and a very able staff of 
contract underwriters, and we presume 
that its experience is not materially 
ufferent from that of other companies 
coing a similarly large volume of busi- 
ness. Surely it all demonstrates the 
need of time and research and eternal 
vigilance in the underwriting of con- 
tract bonds. 
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H. L. Kidder Once an Editor 


Herbert L. Kidder, superintendent of 
agencies of the liability department of 
the United States Casualty, is a grad 
uate from the ranks of newspaperdom. 
He began as assistant commercial ed- 
itor of the Boston “Herald;” then as- 
sistant financial editor, and later, finan- 
cial editor. He is still remembered in 
Boston as one of the best “business 
news” coverers in the history of the 
town. Leaving journalism he went to 
the United States Casualty, where at 
one time he was manager of the com- 
peny’s accident and health department. 
Mr. Kidder is an exceptionally good 
public speaker, particularly before bod 
ies of business men. Upon one occa 
sion he made a speaking trip through 
Ohio, talking before boards of trade, 
chambers of commerce, etc., in the in 
terest of stock casualty insurance. 


* * * 


$45,000,000 Invested 


An estimate was made this week of 
$45,000,000 as the amount of money 
invested in the surety business. 


* * ae 


Fight to Save 175,500 Corporate Surety 
Bonds 


As usual the Postmaster General 
recommended the establishment of a 
guaranty fund and the post office com- 
mittee inserted a separate provision pro- 
viding for one in the annual post office 
appropriation bill. The surety compan- 
ies were not given notice of the fact 
and had not had an opportunity for a 
hearing before the post office com- 
mittee of the House so that when the 
bill was reported out it contained thy 
provision. Surety men were aroused 
and communicated with their Congress- 
men asking them to do everything that 
could be done legitimately to defeat 
the measure. The surety men have 
asked to have a hearing before the 
rules committee. 

The fact thaf 175,500 persons in the 
post office department are covered by 
corporate surety bonds will give an idea 
of the importance of this matter. 


* * * 


Poisoning From Shoe a Disease and Not 
an Accident 


The Supreme Court of Appeals of 
Virginia takes a view more favorable 
to the insurer on the point of what is 
an accident and what is a disease in 
a recent case brought before it. In 
discussing the case for The Eastern 
Underwriter, George F. Kaiser, of the 
New York bar, said: 

“A widow brought suit for the recov- 





ery of damages for the death of her 
husband alleged to have been caused by 


accidental means. It appeared that the 
husband was poisoned from wearing a 
new pair of shoes, dying from the ef- 
fects of erysipelas which set in as a 
re-ult of the rubbing of the shoe 
against his foot. It was contended 
ou her part that the rubbing was a 
bedily injury caused by accidental 
means, and that therefore the death 
was covered by the policy. The in- 
surer contended on the other hand that 
the death was caused by disease which 
was specifically omitted from the pol- 
icy 

“The Court held that in order for the 
voman to recover under the policy it 
was necessary for her to bring herself 
Within the provisions of the policy and 
to prove an accidental injury to the 
insured, and that there was no pre- 
sumption to aid her as when death 
occurs it is presumed to be the result 
of natural dissolution rather than of 
accidental injury. As there was some 
dcubt as to just what the death was 
coused by, the rubbing or the disease 
germ the Court accordingly decided in 
favor of the company.—Gen’l. Accident 
vs. Murray, (90 & E. Rep. pg. 620).” 

ca a oa 


An Intimate Sidelight on Hillas 


Many editors and underwriters have 
taken oceasion recently to tell what 
they thought of Robert J. Hillas, presi- 
dent of the Fidelity & Casualty in 
view of his fortieth year with the com- 
pany. It is needless to say that their 
comments have been written or spoken 
in a decidedly complimentary tone, A 
“home office” estimate of him which 
has just been printed in the Fidelity 
and Casualty “Bulletin,” should make 
an interesting addition to the list. It 
follows: 

“Forty years ago Robert J. Hillas 
was just starting out to seek his for- 
tune. It was the dawn of his career 
and he was peering into the dark and 
misty future endeavoring to discover 
what the coming day might have in 
store for him. Forty years seemed in- 
deed a long, long way off. It was just 
then that The Fidelity and Casualty 
Company came into existence, and 
while it was but a tiny little infant 
ard yet in swaddling clothes, Mr. Hillas 
became one of those charged with the 
duty of directing and protecting its 
tender and uncertain life. From that 
day to this, throughout its childhood 
and youth, young manhood and robust 
middle age, the company has had his 
untiring and unremitting care. While 
yet a boy himself he entered the ser- 
vice of the company, then just organ- 
ized, and now he completes his for- 
tieth year to find the company grown 
to its present great proportions and 
himself its President.” 





This Company issues contracts as follows: 


Boiler Insurance; Fly Wheel Insurance. 


The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William Street 
SEMI-ANNUAL STATEMENT JUNE 30, 1916 


IE is wesidarkedesateiahietesedvecvan 
EE sa00 ceesernecigeksonapesveres 
0, a er er eee 
Surplus over all liabilities ......... 
Losses paid to June 30, 1916 ......... 


Health and Disability Insurance; Burglary, Larceny and Theft Insurance; Plate Glass In- 
surance, Liability Insurance—Employers, Public, Teams (Personal Injury and Property 
Damage), Automobile (Personal Injury, Property Damage, Collision, Fire and Theft), 
Physicians, Druggists, Owners and Landlords, Elevator, 


covecscccsens $13,129,602.70 
-+ 9,115,416.08 


-+ 1,000,000.00 
padoneeesesaccececcresonee 3,014,186.62 
esecceeseccccrvvesecoccces 54,167,050.85 


Fidelity Bonds; Surety Bonds; Accident, 








orkmen’s Compensation—Steam 








Disability Pension 
of Connecticut Gen’! 


VICE-PRESIDENT A. P. WOODWARD 
EXPLAINS ITS PROVISIONS 


Income Protection as Long as Policy- 
holder is Unable to Go to 
Business 


A. P. Woodward, secretary of the ac- 
cident and health department of the 
Connecticut General, has mailed the fol- 
lowing circular to general agents of the 
Company: 

To the General Agents: There is a 
steadily growing demand for insurance 
that will protect the income of the in- 
sured and at the same time be perma- 
nent in form. The present forms of dis- 
ability policies meet the first require- 
ment, but being one year (or shorter) 
term contracts, fail entirely in the sec- 
ond requirement and thereby are a 
source of a great deal of dissatisfaction 
between the policyholders and the com- 
panies. As the policyholder grows old- 
er, the probability of physical impair- 
ment increases, and even though he 
remain in normal condition, there comes 
a time when by reason of his age the 
policy cannot be renewed and the in- 
sured is left without protection when 
mayhap he needs it most. 

Sixteen months ago the Connecticut 
General put on the market the only 
policy combining both features, our life- 
disability-pension contract. It has met 
with a very favorable reception and we 
have a large and increasing volume of 
business in force on our books issued 
on that plan. Practical experience with 
that policy developed two classes of 
prospects whose needs it did not fill, 
the prospect who is already carrying 
as much life insurance as he can af- 
ford and the prospect who has no one 
dependent upon him and therefore does 
not need life insurance. From both of 
these classes we received many _ in- 
quiries for an income only policy. 

New Policy 

The result of this experience is a new 
policy—the disability-pension policy, 
and it is this policy that I want to talk 
about in this letter. It makes no pro- 
vision for the insured’s death, but it 
does furnish income protection in a 
completeness never attempted by any 
other company. 
~ Everyone is exposed to accidental in- 
jury—slightly more than one in every 
eight each year actually are injured. 
No one expects to go through life with- 
out more or less sickness. How great 
a drain this sickness is upon the re- 
sources of the community is just begin- 
ning to be appreciated and to-day we 
have commissions and other organiza- 
tions busy studying the problem with 
all sorts of proposed insurance schemes 
to protect the individual from personal 
loss. 

These injuries and illnesses may be 
trivial or they may cause disability run- 
ning into weeks. and months, possibly 
lasting for the remainder of life. The 
trivial losses can be borne by every one 
with a most slight inconvenience; when 
they stretch out into months, or pos- 
sibly years, it is a different story. Few 
people have sufficient invested capital 


to produce a living income and even 
those who have may meet with finan- 
cial misfortune through poor invest- 
ments. We all make plans for the fy- 
ture, the improvident amongst us ag 
well as the frugal and foresighted. In 
a sense our earnings are invested be- 
fore they are drawn. They are set 
aside for the savings banks as the nest 
egg for a future fortune, or in the 
mind’s eye they have been applied to 
present necessities. What guarantee js 
there that these “Castles in Spain” will 
be realized and become actual and not 
phantom buildings? 
Income Feature 

The DP policy makes certain a 
monthly income in event of injury or 
sickness serious enough to cause more 
than two weeks’ disability; and this 
income is paid as long as the policy- 
holder is unable to attend to his busi- 
ness, be it a matter of weeks, months 
or years; nor does it make any differ- 
ence how many injuries or spells of 
sickness he may have; the Company 
cannot cancel the policy when the claim 
is paid. Note that difference between 
it and the present forms of disability 
policies and then think back over your 
experience in claim settlements and the 
difficulties that would have been avoid- 
ed by a non-cancellable policy. 

This policy does not stop with the 
payment of indemnity in the event of 
disability from sickness or injury. 
When the policyholder reaches age 60, 
65 or 70, as he may prefer, it begins 
to pay him a monthly income, which 
will be continued as long as he lives. 
This income is paid whether he is sick 
or well, in business or out of business, 
and anywhere he may see fit to be. 
There are no restrictions or limitations 

so much a month for life. It is, there- 
fore, not over-stating it to say that it 
is the only purely income protection 
policy ever written by any company. 

It is not a term policy. It is a full 
life contract. No question can arise 
concerning the Company’s willingness 
to renew it, that being wholly within 
the insured’s power, and all that is 
necessary for him to do is to pay the 
premium and the Company must accept 
it. Furthermore, the Company has 
waived the right to cancel the policy 
by omitting the standard cancellation 
clause contained in all accident and 
health policies. 

Thirty-one Days’ Grace 

Its permanency is further safeguarded 
by allowing thirty-one days’ grace for 
the payment of premiums; and a pro- 
vision for its reinstatement in the event 
of lapse. Should the insured become 
permanently and totally disabled, future 
premiums are waived, If for any rea- 
son the insured should wish to discon- 
tinue the payment of further premiums, 
a provision providing for a paid-up an- 
nuity protects him from loss of such 
premium payments as he may have 
made. 

A further point of difference between 
it and the other forms of disability 
policies is that the premium of the DP 
is graded to the attained age of the ap- 
plicant. Therefore the young men do 
not have to help carry the load of the 
older ones. 

It will be issued to men only between 
ages 20 and 49, inclusive, who are en- 


(Continued on page 23.) 





AUTOMOBILE INSURANCE 
LIABILITY 
PROPERTY DAMAGE 
COLLISION 


Great Eastern Casualty Company 
Home Office, 55 John St., New York 
NOW WRITING 


The same high standard of service established by the Company in its 
Accident, Health, Burglary and Plate Glass Departments during the past 
twenty-five years will be maintained in our new departments. 


INQUIRIES SOLICITED FROM HIGH-GRADE AGENCIES. 


GENERAL LIABILITY 
ELEVATOR 
PUBLIC and 
TEAMS LIABILITY 
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W. E. SMALL, President PETER EPES, Agency Mer. E. P. AMERINE, Secretary 
CASUALTY AND SURETY NEWS ACCIDENT and HEALTH OG 0 Ug . LIABILITY 
PLATE GLASS © ,4 COMPENSATION 
New problems in casu- statistics of these few years previous, rane . ? AUTOMOMLE 
Keeping in alty insurance arise and note the steady rise in claims. 
Touch with with each new inven- While it is true that other features C If 
New Problems tion, and every move have entered which make it harder ASij C j 
of nations. Just tak- than ever to escape an accident almost astia D oMpany 


ing as one meagre example, of the rela- 
tion of inventions to insurance, look at 
the automobile. Called by many an 
invention of the devil, yet it proved a 
godsend to some underwriters, and a 
constant source of worriment to others, 
says the American Casualty Company 
of Reading, Pa. 

Ten years ago, we doubt if any per- 
son, even in his wildest imagination, 
ever thought that the production and 
use of automobiles would assume the 
proportions to which the industry has 
grown to-day. 

The influence of the automobile as a 
means of increasing the hazard of ac- 
cident insurance is fully appreciated 
by all underwriters and claim adjusters 
working on that line. If you doubt that 
the automobile is a hazard, ask any 
company’s executive what has _ hap- 
pened to their loss ratio in the last six 
years. 

It can be traced easily six years 
back, when the influence of automobile 
accidents began to be felt. Look at 


GROWTH OF ALBANY OFFICE 


More Than Two Hundred Towns Re- 
porting to W. G. Curtis’ 
Aetna Office 
The Aetna’s bonding branch office at 
Albany has had three general agencies 
added to its territory, effective as of 
January 15. These are Jamestown, 
Hornell and Olean. These agencies 
formerly reported through the Buffalo 
branch office of the Company. There 
are now reporting through the Albany 
office 215 towns in addition to the gen- 
eral agencies at Buffalo, Rochester, 
Syracuse, Niagara Falls, Batavia, James- 
tcwn, Hornell and Olean, giving to this 
office charge of the bonding business 
in the entire State with the exception 

of New York City territory. 

The department is in charge of Wil- 
liam G. Curtis, who started with the 
Empire State and came with the Aetna 
in 1913. Mr. Curtis has been a mem- 
ber of the board of directors of the New 
York State Federation for the past 
three years and is also president of the 
Albany Surety Club. Under his direc- 
tion, the business of the department 
was doubled in 1916 over that of 1915, 
and as his business thus far in January 
equalled that of all of the month last 
year he expects to duplicate the feat 
this year, 


ISSUES “EVERYMAN” POLICY 

The General Accident last week 
placed on the market a new accident- 
health policy called the “Everyman.” 
The new policy aims to bring accident 
and health insurance within reach of 
the middle class. The policy covers all 
accidents and illnesses and pays $23 
per week with a principal sum of $5,000 
af an annual rate of $37.75. It is is- 
sued to all classifications. The policy 
may also be sold at decreased rates 
Which give proportionate benefits. 


TRAVELERS’ INCOME 

The annual meeting of the Travelers 
Insurance Company will be held on 
January 24 and that of the Travelers 
Indemnity Company on January 22. 
Preliminary calculation on last year’s 
business indicate that the income of the 
Swe companies amounted to nearly 
°9,000,000; that the life department 
Wrote nearly $114,000,000 worth of new 
besiness, an increase of some thirty- 
Six millions over last years; and that 
= Workmen’s compensation and lia- 
‘ity department made an even greater 
Premium gain than the life department. 


daily, yet the seriousness and fre- 
quency of automobile accidents places 
them in a dangerous light. 

When the present rates for accident 
insurance were figured, the automobile 
had not become a factor in the deter- 


mining of the mortality table in this 
country. The hazard has increased, 
while rates in many cases have de- 


creased—hence the gradual rise in the 
claim percentage. This latter result 
of the use of the automobile is what 
is causing gray hairs to sprout over- 
night on the worthy heads of the casu- 
alty companies’ statisticians. 

The accident department has _ not 
been alone in its problems that must 
be solved, since the automobile has re- 
placed horses on our city streets. The 
plate glass department, the burglary, 
the health, the liability are all affected 
by the automobile, and in succeeding 
articles we will attempt to show how 
the problems of casualty insurance are 
big: ones, and why every world event in 
some form affects the business. 


RE-INSURED BY COMMERCIAL 
Casualty’s Risks in This 


“xcept Burglary, Taken 
Over 


Prudential 
State, 


Owing to the withdrawal of the Pru- 
dential Casualty from New York State 
on January 15, the unexpired business 
in this State, except burglary, has been 
reinsured with the Commercial Casu- 
alty Insurance Company of Newark The 
unexpired burglary insurance has been 
reinsured with the London and Lanca- 
shire Indemnity Company of New York. 

The Prudential has merged with the 
Chicago Bonding and Surety Company, 
and will do business under the title of 
the Chicago Bonding and Insurance 
Company. The Chicago Bonding and 
Insurance Company will confine its 
business to workmen’s compensation 
and liability insurance in the Central 
Western States. 


RECALLS CIRCULAR 

Surety and bonding men were greatly 
amused this week upon reading in daily 
papers the exchange of correspondence 
between George W. Norris, of the Fed- 
eral Farm Loan Board, and William B. 
Joyce, president of the National Surety 
Company. 

The National was accused of instruct- 
ing agents to land jobs as secretary- 
treasurer of farm loan associations so 
that they could swing bonding business. 

Mr. Joyce in a reply, which appeared 
in nearly every morning paper of con- 
sequence on Monday morning, managed 
to insert a line, “The National Surety 
Company, which is the largest surety 
company in the world,” again demon- 
strating that in genius for publicity Mr. 
Joyce need take a back seat for no one, 

On the following day Mr. Joyce grace- 
fully withdrew the letter sent out by 
the farm loan department of the Com- 
pany. 

DILSON WITH GENERAL 

Frank E. Dilson, formerly assistant 
manager of the burglary department of 
the Casualty Company of America, has 
been appointed manager of the bur- 
glary department of the metropolitan 
department of the General Accident. 
Mr. Dilson had been with the Casualty 
Company of America for four years, 
going to that Company after having 
heen with the Empire State Surety 
and the Armstrong Agency. In his new 
connection, Mr. Dillson will adjust all 
burglary losses in addition to doing the 
underwriting. 


Devoted 
to Service 


A Company 





Hoine Office: #lacon, Georgia 


Surplus and Reserves over $1,100,000. 


A Company looking 
to the interests of its 
: Representative 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 








Cc. H. FRANKLIN, U.S. Mer. and Attorney 
LIABILITY— 
Employers 


Compensation Elevator 


The Frankfort General Insurance Co. 


of Frankfort-On-The-Main, Germany 
ESTABLISHED 


United States Department, 123-133 William St., New York, N. Y. 
TRUSTEES: Union Trust Company, 80 Broadway, New York City 


INSURANCES TRANSACTED 


Public ‘Vessel Owners 
Teams General Contingent 
Workmen's Landlords Druggists & 


Physicians 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


1865 


JNO. M. SMITH, Sec. U.S. Branch 


Burglary 

Workmen's Collective 
Individual Accident & Health 
Industrial Accident & Health 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


LONDON, 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 








A 100 PER CENT. BILL 

The Judiciary Committee of the New 
York Assembly has the bill of Assem- 
blyman Perlman, amending subdivision 
1, 2, 3, 4, 5 and 7 and section 16, Work- 
men’s Compensation Law, by increas 
ing from sixty-six and two-thirds per 
cent. to 100 per cent. of the average 
weekly wage, the amount of the bene- 
fii to be received for total permanent 
disability, temporary total disability and 
permanent partial disability to be paid 
during the periods outlined in subdivi 
sions 1, 2, and 3, increasing the amount 
of benefits under subdivision 4, 5, and 
7, and making certain changes relative 
to the recipients of benefits 


Disability Pension 

of Connecticut Gen’l 

(Continued from page 22.) 

occupations classed “Select,” 
“Preferred” and “Extra Preferred,” in 
amounts from $10 to $200 monthly in- 
come, The same form of application as 
used for the LDP contract, the blue 
one, form 40, is to be used for this 
policy. Specimen copy, rate sheet and 
folder are enclosed. The rate sheet 
should be inserted in the rate book be- 
tween pages 90 and 91. The cover of 


gaged in 


CONTINENTAL 
Casualty Company 


CHICAGO 


H. G. B. ALEXANDER, President 


ORE good producers 

were attracted TO our 

field force in 1916 than any 
other year of our history. 


Why? Service---That’s Why! 





the folder is designed to be used as a 
return postcard and will be imprinted 
with your name and address or such of 
your sub-agents as will undertake to 
see that they are properly distributed 
amongst their prospects. Make requisi- 
tion for such supply as you need and 
take advantage of the opportunity this 
policy offers. It is new and will get a 
hearing from everyone to whom it is 
mentioned. 
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NEW-YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - - NEW YORK CITY 








TO THE POLICY-HOLDERS AND THE PUBLIC: 





A brief of the chief activities of this Company during 1916 runs as follows: 


nt ee NO aw eee wow eee $263,048,300.00 


Of this total $239,090,873 was secured in the United States. 
a a a le a on ah we gre aie oe ds aed $138,559,395.79 


Total Payments to Policy-holders.......................... $81,415,138.36 


Of this total $19,551,361 was paid in dividends. 


Invested During the Year in Bonds and Mortgage Loans. +++ $70,717,602.17 
To pay 5.26%. 


Ee I ns ond ehh oho SN a swe ew ees enes ere  $24,676,393.00 
Market Value of Assets, Dec. 31, 1916...................... $866,988,841.57 
ET EE Re ee ee eee $728,226, 426.34 
Reserved for Dividends and Contingencies ................ $138, 762,415.23 
| i eT ere Ye me eee | 


Represented by 1,228,601 policies. 


The actual mortality of the Company expressed in the per cent. which it 
bears to the expected death losses according to the tables of mortality adopt- 
ed by the State for valuation purposes through a period of years is as follows: 

1912 Actual death losses 76% of the “expected” 
1913 Actual death losses 73% of the “expected” 
1914 Actual death losses 73% of the “expected” (5 mos of war) 


1915 Actual death losses 73% of the “expected” (12 mos. of war) 
1916 Actual death losses 71% of the “expected” (12 mos. of war) 


Significant Facts: 
Mortality Rate reduced; Expense Rate reduced; Interest Rate increased; 
New Business increased. 


The Seventy-Second Annual Statement of the Company will be filed at once 
with the Department of Commerce in Washington and with each State of the 
United States and each country where we do business. A brief of that state- 
ment will be sent gratis to any person asking for it. 


DARWIN P. KINGSLEY, 
President 
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